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Daily om of Sales at Coliseum and 
Special Exhibits Innovation at Chicago 


January Output Estimated — 
At 127,550 Vehicle Units, 
4,455 Above Same Month 32 


Dealers Also to Co-operate 
In Completing Sales Record 


Automotive Daily Sin evans Shaws Industry Beat “FAULKNER TO SPEAK 


Corresponding Month of Previous Year for 


First Time Since December, 1930 


Detroit, Jan. 28.—A January, 1933, production of about 
127,550 vehicle units is indicated by a survey just completed 
by Automotive Daily News with the co- operation of the 
various manufacturers. eee 


and from ail known factors it is be. | ROCKNE REPEATS KEY 
_ PROGRAM AT CHICAG 


lieved to err a little on the side of | 
conservatism, January, 1933, will beat 

the production record of January, 

1932. This would be the first time es 
that any given month in any year Chicago, Jan. 28.—Rockne is pre- 
paring to repeat here its very suc- 





has beaten the production total of : 

the same month in the previous year cessful Golden 
since December, 1930, which showed | Key program 
ead | which was one of | 
(Contnued on Page 2) | the interesting | 
features of te | 
CONTINENTAL SIGNS Se aie he aioe 

Keys will be g 


out at the Rockne | 
135 KEY DEALERS | booth at the Col- 
aS sd | iseum and the | 
Chicago, Jan. 28—W. R. Angell, | 
president of Continental, who is | E 
here for the show, | Geo. M. Graham 
said today that up 
me to the closing of | 
# Detroit show his | 
- company has| ———————— 
higned —_ distribu- 
tors in 135 key 
points, These fig- 





pair to the com- 
pany’s showrooms 
and try to start 


(Continued on Page 4) 
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AT NAD.A. MEETING | 


Overcast Skies, Falling Temperatures and Snow 


IN CHICAGO TODAY 


Chicago, Jan. 28.—With the pro- 
gram for its annual convention here 

completed, the National Automobile 
nae Association will go into ses- 
sion Monday at the Medinah Ath- 
| etic Club. The schedule calls for | 
twe days of meetings, ee 
with the banquet Tuesday night sab] 


‘following Wednesday with what has | 


| 
| 


recipients will re- | 





| the various models shown there with | 


TRUCKS AND RAILS FIND ACCORD 


been designated as an all-day serv- 
ice clinie. 


Floris Nogelvoort of the 


(Continued on Page 2) 


'BENDIX-STROMBERG HAS. 


FAST-IDLE CARBURETOR 


Chicago, Jan, 28.—The Bendix- 
Stromberg Carbureter Company to- 
day announced a new carbureter, 
which it describes as the “automatic 
fast idle.” 


(Contneed on Page 2) 





Nagel- | 


The company describes | 


Chicago, 
| but 





CHRYSLER TO SPEAK 
AT BANQUET TONIGHT 


28.—Quite the most 
| spectacular event during show week 


Chicago, Jan. 


will be the Chrys- 
| ler, De Soto, Dodge 
ind Plymouth get- 
together set for 
Monday night at 
the Naval Armory, 
' located along Chi- 





cago’s downtown 
lake front. 

The word has 
gone out that 
those who get into 
the armory may 
consider them- 


selves fortunate, for some five thou- 


(Continued on Page 12) 


NEW FORD DELAYED 


in the Coliseum National Automobile Show here today. 
big drop in temperature followed the slush of Friday. 





Greet Opening of Show; Weather Man 


Promises Improvement 





By WALTER BERMINGHAM 


Jan, 28.—Overcast skies with threats of snow 
promises of fair weather from the forecaster, ushered 


A 





® Opening hour found everything in 
|readiness, with Manager Alfred 
Reeves confident that the Chicago 
public would respond to this most 
interesting show in history by set- 
ting a high attendance record, 

For the first time a scientific 
‘effort to arrive at accurate sales 
figures is being undertaken by the 
| Chicago Automobile Trade Associa- 
|tion, which has notified the trade 
|to supply it with daily reports on 
orders taken at the show by the 
special exhibits and dealer estab- 


| lishments. 
The idea back of this plan is to 
stimulate more business through 





giving publicity to sales. 

A number of distributors and 
dealers are holding special contests 
| among their salesmen and in lieu of 

the regular annual pre-show ban- 





W. P. Chrysler 


(Continued on Page 14) 


-HUPP INAUGURATES 


ures, the first = 
be released on | LUBRICATION SERVICE 
— dealer or- | Chicago, Jan. 28.—In order to 
zanization, were | at " . 
W. R Angell pt exclusively —— Chicago, Jan. 28.—A_ repercussion | mae oesame —_ eee cm 
to Automotive r 9 of the recent strike in the Briggs | Tecelve —— ge tne tl 
cit ine tee selinetiiae, New York, Jan. 28.—A distinct step forward in the ies plant in Detroit was felt in this agen on ont re re = o oo 
Mr. Angell called attention to the development of sound public transportation policies has been leity today. The Ford Motor Com- - - lk ps : oe as ‘a. 
; | made by the Joint Committee of Railroad Executives and | pany had a - the = inl ten ee preventive 
(Contnued om Page ¢) Highway Users after three months intensive study and dis-|™rY building, 16th Street and) J, 


This new pian intends that every 


(Continned on Page 15) 


cussion which was concluded today. 

As the result of these conferences? ~~ 
‘end discussion common ground has 
| been found on many aspects of reg- 2,000 B- 0 P DEALERS 
ulation and some phases of dimen- 


DODGE DECEMBER SALES | 
TOP 1931 IN KEY CITIES 


(Continued on Page 6) 


MIDWEST DECEMBER 








WHERE TO GET 
AUTOMOTIVE DAILY 


} _ |Sional control of vehicular move- AT MONDAY LUNCHEON | 
Chicago, Jan, 28.—Dodge sales in| ment. Rate regulation and length | NEWS SALES UP MODERATELY 
the —— — re the | and weight of vehicles are the sub- | 
country during ecember show 4/| jects upon which it has not been| Chicago, Jan, 28.—Two thousand | 
marked increase over the totals for | possible to reach complete agree- | Buick, Oldsmobile and Pontiac deal- rf DURING THE SHOW Chicago, Jan. 28.—Distribution of 
the same month in 1951, according | ment, PRA erg Rt ae Cy es inten ait Maken automobiles at wholesale in the 
oe madens — - : ; a Seventh Federal Reserve District 


te a report issued by the company 
today. 


Conclusions of the group were em- 
| bodied in a report today made pub- | 


Daily News are available free to 


all trade visiters at the Chicage for December gained for the second 


consecutive month, according to the 





| at the largest of all luncheons held 


















According to this report, the per- | lic. This report will be laid immedi- | during show week Monday, at the | Show at hotel newsstands, in the . ~s 
fcentave gains in December, 1932, | ately before the National Transpor- | Palmer House. Only one speaker, it | Press Room at the Coliseum, at monthly business conditions report 
ever I'*cember, 1931, in the larger | tation Commitee of which the late| is announced, will deliver a formal your own booth or dealer meet- of the Federal Reserve Bank of 
cities are as follows: St. Louis, 94.4 | Calvin Coolidge was chairman, This | address at the function, and he is ing, or at 333 North Michigan Chicago. Retail sales increased 
per cent.; Detroit, 78.8 per cent.; | action is taken in accordance with a no less a personage than R. H.|/ ave. telephone Andover 2400. moderately, contrary to seasonal 








(Contnued on Page 4) 
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FOR SHOW VISITORS—Automotive Daily News Editorial and Advertising- Offices in Chicago: 


333 North Michigan Ave., Telephone Andover 2400 | 
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January Production 
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Estimated at 127,550 


(Continued from Page 1) 


| 
a temporary spurt to exceed the/| 
same month of 1929 by about 35,000 
units. 

Automotive Daily News does not 
present these January production 
figures as positive proof that the 
long drought is broken. Nevertheless 
this increase in production for the 
same period of the previous year is| 
one of the factors that we would ex- | 
pect to find as an accompaniment of 
real revival. It certainly cannot be 
called an adverse factor. 

On the other hand, definite proof | 
or revival can be considered as hav- | 
ing arrived when sales figures be- 
gin to register larger totals than 
those of the same months in the 
previous year. Automotive Daily | 
News advises its readers to sca 
closely the sales figures reported in 
its columns for the certain intima- 
tion that business is definitely on | 
the mend. 


BENDIX-STROMBERG HAS) 


© 





all chance of error in this respect. 
It takes over tne entire job of pro- 
viding the proper idling speed for 
either cold or warm motors and does 
it entirely automatically. It pre- 
vents the throttle valve from clos- 
ing tightly when the engine is being 
staried and during the warming up 
pericd. It automatically places the 
idling speed at exactly what it 
should be to keep the motor running. 
And when the engine is warm, it 
permits the throttle valve to as- 
sume its normal slow-idle position.” 

The “fast-idle” carburetor is an 
integral part of the new Bendix- 
Stromberg automatic choke control 
and down-draft carburetion system. 


MINIATURE CAR GIVEN 


‘TO VISITORS BY GRAHAM 


Chicago, Jan. 28.—A clever method 
of building up large prospect lists is 
being used by the Bird-Sykes Com- 
pany, Graham-Paige distributors. It 
consists of presenting one of the 


FAULKNER TO SPEAK 
AT N.A.D.A. MEETING 
IN CHICAGO TODAY 


(Continued from Page 1) 


voort-Stearns Company, Seattle, 
Wash., president of the association, 
who will be in the chair, arrived 
here almost a week ago to plan and 


take charge of the meetings. 
The opening day’s sessions will 
include addresses by Franklyn 








| popular miniature Graham cars to | 
j}all show visitors who turn in their | 
names and the make of cars they | 
drive, 


FAST-IDLE CARBURETOR 


(Continued from Page 1) 





The human side of this plan and 
this new instrument and its uses as | jis appeal to grownups is the desire 
follows: lon their part to bring home a sou- 

“It is also well known that cold/| venir of the show to the youngsters. 
motors must idle faster than warm | President Joseph B, Graham, A. I. 
motors. But with human or manual} Philip, H. Neely, assistant to the 
control of the accelerator or hand | president, Louis A. Thoms, chief en- 
throttle, which in turn controls the | gineer, and Karl Bronson, advertis- 
idling speed, there is often apt to ing manager, are here from the fac- 








Floris Nagetvoort Roy Faulkner 


| Hobbs, Chicago analyst, on “Our Job 


| for 1933”; Carroll Rheinstrom, New 
York, merchandising specialist of 
the Macfadden Publications, on 
“What People Buy and Why They 
Buy It”; James Dalton, New York, 
editor of Motor, on “The Period of 
Readjustment,” and Herman A. 
Groth, Chicago, vice-president of 
the Williaam H. Rankin Advertising 
Company, on “Made in America.” 

J. W. Tarbill, well known as a 
Packard and Studebaker distributor 
in Onio and Indiana, will open the 
Tuesday morning session with an 
address on “How Scientific Service 
Saved My Bacon.” He will be assist- 


be errors and the results are stalled | tory for a series of informal confer- | &4 by Victor Pope, service supervisor 


motors. ences with dealers at 
“The new Bendix-Stromberg auto- | Sykes offices and headquarters of 
matic ‘fast-idle’ cerburetor removes! the company at the Palmer House. 
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PRECISIUN BEARINGS 


BALL RUVLLER AND THRUST 
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the Bird- |of the N. A. D. A., and Frank Santry, 


Nash distributor of Cincinnati. 

Other addresses at the morning 
meeting will be delivered by Charles 
E. GambilH, Hupmobile distributor 
of Chicago, on “How the Distribu- 
tor Can Help His Dealer Make 
Money by Co-operative Buying of 
Indispensable Accessories,’ and by 
Roy H. Faulkner, president of the 
Pierce-Arrow Sales Corporation, on 
“Ringing Doorbells, Pounding Pave- 
ments and Signing Dotted Lines.” 

The afternoon session will be de- 
voted to the election of officers and 
the report of the resolutions com- 
mittee, after which will come an 
open discussion by members on sub- 
jects officially presented from the 
platform by committees, including 
additional resolutions. 

Two talks are on the banquet pro- 
gram Tuesday night in the grand 


ballroom of the Medinah Athletic | this new Willys because I have been 


Club. They will be given by Charles | outspoken in my views in this col- 
O.,;umn of mine. Therefore, I get a 


“The Red Ink|kick out of recording the informa- 
Blues,” and by S, A. Long, Wichita, | tion handed to me since I arrived at 


Newcomb, Delaware, 


is 


Milton 
whose subject 


Kan., distributor of Frigidaire and 
Delco Light, on the topic of “Fac- 
ing the Future With Courage.” 
Thomas J. Hay, president of the 
National Used Car Market Report, 
Inc., of Chicago, has been named in 
charge of the entertainment pro- 
gram, which is to be furnished 


through the courtesy of the Blue 
Book and Red Book publishers. 

The service clinic Wednesday will 
be divided into three sections, each 
occupying a room. 








Ford Delayed 
* * 


| * 
} Willys Comes Through 
Bendix Springs One 


Athletes 





Jim Levy ll 


Chris Sinsabaugh—Detroit Editor 


HEN I tipped the customers off to Ford springing his 

new model simultaneously with the opening of the 

Chicago show, I didn’t figure on a strike in the body plants 

of Briggs and Murray upsetting the program. But such 

seems to be the case, for Saturday came and went and Ford 
did not come out with his announcement. 

Windows of Ford dealers in this man’s town were 
whited up and signs asked us to “wait,” and I understand 
that arrangements had been completed for a display of the 
new stuff in the huge armory at Michigan Avenue and 16th 
Street. But at the last minute that arrangement was can- 
celled, I understand. Now we are asking each other, When 
\is the announcement to be made? 


*” * 7 

WHILE THE NEW FORD is still unborn, so far as 
the public is concerned, I get it from grapevine sources— 
take it for what it is worth—that the new small Ford eight 
that is scheduled for an early debut is to be known as Model 
44; that it will have 105-inch wheelbase, the motor will be 
a V-type, 3 1-16 by 3, with a five-bearing crankshaft, with 
main bearings 4 11-16. The present V-8, the rail birds say, 
will be known as Model 40, with 112-inch wheelbase, with 
the well-known transverse springs continued and with the 





| 





co Suow 
HEADQUARTERS 


CONTINENTAL 


AUTOMOBILE COMPANY 


HOTEL STEVENS 
SUITE 2200 


—Dealers Are Cordiqll 'y Invit 


same engine, but stepped up to an advertised horsepower of 
85 at 3,600 r. p.m. I leave it to you to find out if I am cor- 
rect in my surmise. 

Ed. Note—If the main bearing dimension given by Chris for the new 
Ford is correct, it would tend to confirm the intimation published in 
Automotive Daily News January 18 that the new Ford weuld adopt the 
new type cast tren crankshafts recently developed. 

* ” *” >— 
| the buyer has been back a second 
time to look at the car. 


7 * o 

YOU ALWAYS CAN rely on Ben- 
dix springing something new at the 
national shows. At New York it was 
|the power brake, and here we hear 
|from the Stromberg division of the 
big corporation. Roy Allen, general 
sales manager of this unit, is re- 
sponsible for the debut of the auto- 
;matic fast-idler carbuseter that is 
|/now on display in the Coliseum. 
Getting technical for the time 


WILLYS HAS TAKEN OVER the 
main dining room of the Auditorium 
Hotel for its outside display, and 
there are fifteen models on view in 
this hostelry that has graced Mich- 
igan Avenue for many, many years. 


Naturally, I have been interested 
in the way the public has accepted 


the show that to date clase to two 


million people have given the job 
the once over, and that retail sales 
tripled in the first twenty days of 
January in comparison with the 
same period last year; that the fac- 
tory is turning out 300 units a day, 
the largest volume it has had since 
the palmy days of 1929 for this pe- 
riod. And it is with interest that I 
hear that the four seems to grow on 
the prospects, many of the sales al- 
ready recorded having come after 








being, this new device prevents the 
throttle valve from closing tightly 
when the engine is being cranked 
and during the warm-up period. 
When the engine is warm the throt- 
tle valve assumes its normal slow- 
idle position. 

This ancient and honorable house 
of Stromberg has figured prominent- 
ly in the pioneering of many major 
developments in carburetion since 
1913, and its roll of honor shows the 
two-hole idle construction, the dou- 


ble venturi with air bled jet, me- 
chanical controlled economizer, suc- 
tion controlled accelerating device, 
vacuum controlled accelerating de- 
vice, seasonal control accelerating 
device, gravity flow enrichening de- 
vice, positive follow-up accelerating 
device, semi-automatic choke valves 
for starting and warming up, down 
draft carbureters for passenger cars, 
insulated flow bowls for downdraft 
carbureters, gravity head on pump 
and economizer discharge nozzles, 
thermostatic heat control, Stromberg 
automatic choke control, Stromberg 
improved automatic choke control, 
and now the fast-idle proposition. 








THIS BABE DIDRIKSON, famous 
all around woman athlete who 
brought home the bacon in the 
Olympic games, bids fair to steal the 
show. The Texas girl came to Chi- 
cago on Wednesday, and, being 
identified with Dodge, she showed 
Joe Burke, truck sales manager, with 
Leo Cosart, Chicago regional man- 
ager, looking on how easy it was for 
her to drive a four-ton truck. 

Miss Didrikson is a drawing card 
in the Dodge exhibit, and crowds are 
after her for her autograph, and un- 
doubtedly she is making a lot of peo- 


(Continued on Page 12) °* 
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CHICAGO SHOW EVENTS 


MONDAY, JANUARY 30 
OLD TIMERS’ DAY 
12 noon—Buick-Olds-Pontiac Dealer luncheon—Palmer House, 


—— ' —National Automobile Dealers’ Association—Medinah Club. 
7.00 p. m.—Chrysler, De Soto, Dodge Plymouth dealer meeting and 
dinner—Naval Armory, Lake Front at Randolph Street. 
TUESDAY, JANUARY 31 
THEATRICAL DAY 
12.00 noon—Reo Motor Car Company, dealer luncheon—Congress Hotel. 
12.00 noon—Auburn Automobile Company, dealer luncheon—Stevens 


Hotel. 
12.00 noon—Willys-Overland Company, dealer luncheon — Auditerium 


12.15 p. m.—Central Lions Club—Hotel LaSalle. Speaker: Ottis Lucas, 
advertising manager, Studebaker Sales Corporation. 
12.39 p. m.—International Association of Auto Show and Association 
Managers’ Luncheon—Medinah Athletic Club. 
12.30 p. m.—United Motors Service Luncheon—Red Lacquer Room— 
Palmer House. 
All day |—National Automobile Dealers Association, Convention with 
session f banquet in evening—Medinah Club. 
6.30 p. m.—Chicage Section Society of Automotive Engineers, dinner 
and meeting—Hotel Congress. 
WEDNESDAY, FEBRUARY 1 
AVIATION DAY 
All day|—National Automobile Dealers Association 
session | Medinah Athletic Club, 
THURSDAY, FEBRUARY 2 
WOMEN’S DAY 


Conventien— 


All day|_Conreal Motors Truck Corporation meeting—Hotel Stevens. 


session | 
FRIDAY, FEBRUARY 3 
SPORTS DAY 


gessiony General Motors Truck Corporation meeting—Hotel Stevens. 


Hotel Stevens each day, up to and 
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successful show seasons in many 


years. Sales were distinctly on the 
up side, while the decline in the 
show crowds was held to about 5 per 
cent., according to John E. Raine, 
general manager of the Baltimore 
Automobile Trade Association and 
show director, 

“We have been more than pleased 
with the results of the show this 
week,” Mr. Raine said. “There have 
been a healthy number of deals 
closed, and all the exhibitors have 
reported that in addition to the 
sales made valuable lists of first 
grade prospects have been built up. 
Our plans of three months’ stand- 


instead of in the even'ag. In the 
first six hours the attendance was 
|clocked at 1,200. Ed. S. Allen, gen- 
}eral chairman, predicted total at- 
|tendance will go close to the 25,000 
|} mark, a record. 

Used car dealers, who occupy 
considerable of the allotted space, 
report good business, many inter- 
ested prospects, 


BALTIMORE SHOW 
SALES UP: CROWDS OFF 


25,000 ATTENDANCE 
SEEN AT HARRISBURG 


Harrisburg, Pa., Jan. 28.— The 
Automobile Show at Harrisburg, 


which was opened Wednesday morn- 
ing and will be closed tonight, is | 
the largest and one of the most 
successful exhibits ever held in 
Pennsylvania’s capital, according to 
participating dealers. The twenty- 
third annual exhibit is being held in 
the State Farm Show building, 
|'which occupies fifteen acre; under 


were opened Wednesday oe 
| 





= selesntitie didn. eneiina’ Baltimore, Md., Jan. 28.—Balti- rad tet Se Se 
|98,000 square feet, the largest | more’s twenty-seventh annual auto- | ment Armory, and it may be that the 


amount of floor space in history. |mobile show will come to a close | change in location may have had 
| Departing from custom, the doors! here tonight after one of the most | some effect on the show attendance.” 


Double - protection 
Duplate 


AT THE AUTO SHOW 








G. M. GIVES SALESMEN 
PRE-SHOW BREAKFAST 


Chicago, Jan, 28.—General Motors 
staried show week off with the de- 
sired momentum Saturday morning 
when the salesmen of their various 
products in the Chicago area were 
tendered a breakfast at the Stevens 
Hotel. The occasien was one of pep 
and enthusiasm and served to put 
the hundreds of salesmen who at- 
tended in the proper frome of mind 
to convert every possible prospect 
into a customer. 

Judging by the enthusiasm shown 
by the salesmen present, prospects 
for General Motors products in the 
Chicago area are going to have a 
hard time keeping their names off 
the dotted line of contract blanks. 
There were a number of General 
Motors brass hats present at the 
breakfast and the salesmen cheered 
them enthusiastically as they ar- 
rived for the early meeting. 


DAILY DEALER MEETING 
HUDSON PLAN FOR WEEK 


Chicago, Jan. 28.—Dealer meetings 
held daiiy on the group plan make 
up the Hudson-Essex program dur- 
ing show week headquarters of 
Butler Motors, Inc., Chicago dis- 
tributor, is the scene of the sessions 
ending Monday, and will be followed 
by luncheons for the dealers at the 





including Friday. 

This program is more ambitious 
than has been the rule in previous 
years, but the Hudson-Essex officials 
explain it by stating that their mes- 
sage and models for 1933 are too 
vital to get across to dealers at hotel 
conferences or a single luncheon or 
dinner meeting. 

The sessions at Butler Motors in- | 
clude the presentation of movies. | 
talkies and other forms of compari- | 
sons to the sales forces. About 300 | 
dealers are here for the meetings | 
and the factory is represented by | 
President W. J. McAneeny, Chester 
Abbott, general sales manager; Wil- 
liam A. Tracy, sales manager, and 
William James, advertising manager | 


HUPP BALLYHOOS SHOW 
ON CHICAGO STREETS 


Chicago, Jan, 28.—Hupmobile is | 


doing its share during show week to 
make the Chicago public automobile | 
conscious and at the same time dra- | 
matically aware of the silver anni- 
versary which this make of car is 
eelebrating. 

The Gambill Motor Company, dis- | 
tributors, are employing two silver | 
finished 1933 Hupmobiles and a large | 
truck painted white and equipped 
with broadcasting facilities. The car- 
avan parades the city and suburbs 
daily, with stops at heavily populat- 
ed locations where sound programs, 
including both talks and musical se- 
lections, are given. 


—Austin— 


Initial Cost $275 to $385. 


Operating Cost '4 cent per mile. 


FIRST 


Delivered Cost approximately 


50% less than nearest com- 


petitor. 


Non-Conflicting with Any Other Line 


Headquarters: 


Suite 2400, Stevens Hotel 








Factory: 





Butler, Pennsylvania 
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This new Safety Glass now 
gives protection against 
EYE-FATIGUE, ‘oo / 


T the 1933 Auto Show, make a 
point of seeing the new Double- 
Protection Duplate — one of the 
major innovations of the year in the 
automotive field. It’s something real- 
ly new. It’s a safety glass that not 
only gives protection against glass 
injuries, but provides protection 
against eye-fatigue, too! 

The new Duplate absorbs at least 
four times as many of the eye-fatigu- 
ing light rays as ordinary plate glass. 
Behind the new Duplate, your eyes 
feel relaxed, fresh and unstrained. 
Intense, reflected, daytime lights are 
softened and toned down, yet Du- 
plate’s clearness of vision is in no 
“vay impaired. 








Eyes i aad 
unstrained 
beli Te 
DUPLATE 


And the new Duplate will not 
discolor for the life of the car — be- 
cause this new glass entirely elim- 
inates the light rays which cause 
discoloration. 

Order out all your cars with 
Double-Protection Duplate equip- 
ment. It helps make sales — for pro- 
spects see the value of the new Du- 
plate, and feel the increased driving 
comfort it gives, the moment they 


ride behind it. 








Visit the DUPLATE EXHIBIT 
at the Show! 


SPACE 32 and 33 ON THE GALLERY 
OF THE COLISEUM 


Watch Duplate actually being manufactured 
at the Auto Show. See the fascinating tests of 
Duplate’s strength and eye-comfort. qualities 

aadq right before ydur Fyos! 
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The Chicago Show 


T IS an annual custom in the automotive industry to look 

to the Chicago National Show for confirmation of what- 
ever trends have become manifest at the earlier exhibition 
in New York. It is generally agreed that the New York show 
this year gave greater signs of encouragement than the 1932 
exhibition in that city. This does not mean that there was 
any replica of boom days attendance or buying at the Grand 
Central Palace, but there were various signs for a number 
of the manufacturers which sent them home happier than 
ihey came. 

Chicago always has been the great dealer show. Auto- 
motive merchants from all parts of the Mississippi Valley, 
und beyond, make the Chicago show one of the year’s objec- 
tives. They come, whether they can afford it or not, and 
they probably would drive in if they did not have railway 
tare. 

The national shows cannot be judged by sales made on 
ihe exhibition hall floors, nor even by dealers, during the 
week, in their own showrooms, It is the spirit of the crowd, 
as well as its size, the reports turned in by visiting dealers, 
and other factors, that gain recognition for any show as a 
successful exhibition. 

The present Chicago show opens with a number of hope- 
ful auguries accompanying its start. Shows held in other 
cities have practically all made encouraging reports. ' Cleve- 
land, for instance, played to 13,000 more people than last 
year, and more cars were sold by the dealers during the week 
than in the same period of 1932. Sales figures for Cook 
county, in which lies the Midwestern metropolis, have just 
been announced for the first twenty-one days of January, 
1933, and show a 30 per cent. gain over the same period 
in 1932. 

This year visitors from other cities who are in Chicago 
for the automobile show will find some inspiring matters out- 
side the Coliseum, but worthy of their earnest consideration. 
In common with many other American cities, Chicago awoke 
one day not long since to find itself on the verge of bank- 
ruptcy. Unlike some other cities, Chicago started to remedy 
the situation and not merely talk about it and weep. Instead 
of trying to find new ways of taxing its way back to pros- 
perity, Chicago tried the rather sane method of reducing its 
expenses to fit its decreased income. The net result is that 
ihe city will probably offer its citizens a reduced tax rate 
for 1933, a further reduction for 1934, and still more in 1985. 
It is to be hoped that this lesson in civic sanity will be carried 
back to other cities by visitors to the show this week. New 
York delegates please note. 

It might seem, at first glance, as though a dissertation 
on Chicago’s gallant attempt at restoration of her civic pros- 
perity was a little far fetched in a piece on the opening of 
the automobile show. Not so far, at that, because we believe 
that a city which can accomplish what Chicago has done in 
mending her economic fortunes is going to give us a pleasant 
surprise in the shape of the most successful automobile show 
in many years. 

If the metropolis of the Middle West does show us some- 
thing more than we have ventured to expect of her, it will be 
widely hailed as an indication of the imminence of general 
revival for American business in many diverse lines. 


The S. A. E. Meeting 


S USUAL, the Society of Automotive Engineers accom- 

plished a lot of solid work at its annual meeting, which 

adjourned last week in Detroit. 
One fact stood out throughout the meeting, especially 
in the paper read by our own Herbert Chase; that was the 
belief of the engineers that the time has come to go out after 
radical innovations that have been long delayed through 
expediency. 

Unless we are mistaken, this S. A. E. meeting prophesies 
extensive engineering expeditions into unknown or unused 
fields within the next three or four years. Paste this in 
your hat. 


1926 Broadway 
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‘CONTINENTAL SIGNS 
135 KEY DEALERS 


(Continued from Page 1) 


fact that these 135 distributors in 
key points do not include additions 
to Continental’s terminal organiza- 
tion, which is being formed to sup- 
plement the efforts of the national 
dealer body. The dealers will handle 
the Beacon four-cylinder job, as 
well as the two sixes, whereas the 
terminals will confine their efforts 
to sales of the four, 

Mr, Angell expects to close a num- 
ber of new dealers during the Chi- 
cago show. A series of daily meet- 


SPECIAL EXHIBITS AT CHICAGO 


WILLYS-OVERLAND—At Auditorium Hotel, 
ROCKNE MOTOR CORPORATION—Sales room, Hotel Congress. 
CHRYSLER CORPORATION, including De Soto, Dodge, Plymouth— 

Hotel Congress. 

GENERAL MOTOR CORPORATION, all units—Hotel Stevens, 
PACKARD MOTOR CAR COMPANY—Edgewater Beach Hotel. 
LINCOLN SALON—The Drake Hotel, 

DETROIT METAL SPECIALTY CORPORATION, Detroit, Mich. — 

Hotel Stevens. 
W. HERBERT BRETZLAFYF, Detroit, Mich.—Hotel Congress. 
FRENCH AND HECHT, INC., Davenport, Ia.—Hotel Congress. 
oe conn oot teas see WILLOUGHBY COMPANY, Utica, N. Y.—Drake Hotel. 


At the same time it was announced | _-————————___———_—_———_—————— 
| Calendar of Coming Events | 
|. cstintenajeanenaneenien dasininiemenpetipiateeinandittatanianbtsepymndnesenniaal 











that dealer orders received up to the 

opening of the Detroit show a week | 
ago were sufficient to absorb the 
company’s entire February produc- 


j 27-Feb. 15—Calro, Egypt. International ; 11-18—Kamsas City, Me. Kansas City 
tion. Salon Mctor Car Dealers Association 
me nn 28-Feb. 4.—Portiand, Me. Portland Auto Show. Geo. A, Bond, manager. 
mobile Dealers Association, show, | 4g.03-co} . oO. 
ROCKNE REPEATS KEY | __ Exzziow'sslane"t'esurmt:| "ects taut > 
. | 22-25—Evansville, Ind. Evansville Auto- 
%-Feb. 4—Chicago. National Automobile mobile Dealers Association Show. 


Show, Coliseum. 


28-Feb. 5—Washington, D. ©. Washington Otto Hartmetz, 


25-Mar. 4—Seattle, Wash. 


president. 
Seattle Auto- 


PROGRAM AT CHICAGO 


Automotive Trades Association, show. , 
ee 30-31—Chicago, Ill. National Automobile motive Trades Association Show. 
Dealers Association, convention 
(Continued from Page 1) Medinah Athietic Club. bil | B- 7—New sedan denis Show in 
30-Feb. 4—Springfield, Mass. Automobile | Municipal An@iierium. Gorden Were 


show. bert, manager. 


| 10-19—Geneva, Switzerland. 
Automobile Show. 


the keys that have been given 
them. We leave you to guess what 
happens when a fortunate holder 
finds that his key starts one of 
the cars. 

Speaking of the success scored by 
the key contest at New York, 
George Graham, vice-president of 
Rockne said today: “The key scheme 
exceeded our greatest expectations. 
During the seven days of the show 


FEBRUARY 


1-11—Indianapolis. Twenty-second annua) 
show, Indiana State Fair Grounds. 

4-11—St. Paul, Minn. St. Paul Auto 
Dealers Association Show. 

6-11—Ottawa, Canada. Ottawa Automo- 
tive Trade Association show, Col- 
iseum. L. M. McCoy, chairman ad- 
vertising committee. 

6-11—Denver, Col, Automobile show. 

7-11—York, Pa York County Automobile 
Dealers Association, Inc., show 
R. C. Keller, president. 

9-11—Springfield, 11. Springfield Auto- 
mobile Dealers Association, show. 


International 





NEW SUPER SERVICE STATION 

Indianapolis, Ind., Jan. 28.—Con- 
tracts have been let for the erection 
of the new Indianapolis branch and 
superservice center of the B. F. 
Goodrich Company on the south- 
west corner of Delaware and North 


we gave away 55,000 keys, 18,600 of | 9-12—South Bend, Ind. Automobile Show. | streets, it is announced here by Leo 
“Ub ton, N. J. 1 Automo- ’ 
which were returned to our show- | '! “ti, ite, Cates kanes. Sohn L. Sowers, branch manager. The 


new building, to cost approximately 
$50,000. 


L. Brock, manager. 


room on Broadway. This is a re- 
11-17—Toledo, 0. Toledo 


turn of 30.5 per cent. On our big- 
gest day we handed out 12,000 keys 
and got 6,900 at our showroom.” 
The company hopes to do as well 
in Chicago. 


MIDWEST DECEMBER 
SALES UP MODERATELY 


/ (Continued from Page 1) 


trend, with about half of the firms 
sharing in the expansion, 

As compared with a year ago, 
December retail sales of automobiles 
were down 15 per cent., while sales 
to distributors were off about 25 per 
cent. Sales for the full year 1932 
fell more than 40 per cent. under 
the 1931 figure both retail and 
wholesale. 

Sales of used cars during the 
year were 19 per cent, lower than in 
1931, 


Automobile 


Dealers Association Show. 


INTERNATIONAL HARVESTER 
ETB OW ARCE TRUCK FD 


ee 


i | 
Announces Half-Ton 6-Cylinder Mode 
to Sell at $360 


for 113-inch wheelbase chassle 
f.0.b, factory (tax extra). Every 
type of body available to meet 
every requirement. 


OFFICERS AND DIRECTORS 





Chicago, Jan, 28—W. K. Norris | 
was re-elected president of the Mc- 
Quay-Norris Manufacturing Com- | 
pany at the annual stockholders’ 


OUSANDS of truck users have 
long looked for a HALF-TON In- 


$360 
menage See wee, ternational Truck. They needed Inter- 


Other officers re-elected were: L. | : : oe : 
Chassis f0.b. factory national quality in the low-price field. 


A. Safford, vice-president; A. G.| 
Drefs, vice-president and treasurer. | é . . 
and A. J. Mummert, secretary. C. C. | Now that need is recognized. We can now provide 
Auton was re-appointed ve you with another product of high quality in the Six- 
secretary. : # ‘ Ee 
All members of the board of di-| Cylinder, Half-Ton Model D-1. This new truck devel 
rectors were re-elected. The board ops 70 horsepower and has a 113-in. wheelbase. It is a 
ror ge ly ER rg yng _ beautiful, sturdy, speedy job, available with the panel 
Mummert and H. W. Knapp, all of| | bodyshown or with coupe cab and handy pick-up body. 
St. Louis, and W. C. Winter of Chi- : : : ; 
cago. ” Te This new six-cylinder truck at this remarkably low 
a nternational price has eve uarantee that every In- 
CSS SNEED SEAN _ ional T . k carries We vafe uard it b he wa 
Camden, N. J., Jan, 28.—The Bar- | ternation . ruc 8 y 
rett Tire Company celebrated its) good service. 
fifth anniversary by opening a/| We want to show you this new truck. Come in and 
see it and let us demonstrate it. 


branch at Broadway and Berkley | 
INTERNATIONAL HARVESTER COMPANY 


Street. A feature of the store is a} 
service station where tires and bat- | 

of AMERICA 
(Incorporated) 








teries are installed. The inconveni- | 
ence of the old method of waiting | 
outside in all kinds of weather unti) 
tires or the battery are installed. | 
has been eliminated. A comfort 
room with magazines and radio has 
been provided. 


Chicago, Illinois 


611 W. Roosevelt Road 


COMPANY-OWNED SALES AND SERVICE BRANCHES IN CHICAGO 


Fae ree 611 W. Roosevelt Road 2004 Diversey Blvd. 2919 So. Western Ave. 
| Phone Roosevelt 4800 Phone Lakeview 8114 Phone Roosevelt 4770 

LOUIS H. ROGGE | 
Macon, Ga., Jan. 28 (UTPS).—| 
Louis H. Rogge, vice-president and | 
general manager of the Dayton} 
Wire Wheel Company, died at a | 
Macon, Ga, hotel on January 22. | 
following a heart attack. He was en | 
route with his family to Fort Lau- | 
derdale, Fla. He was 52 years old. 


| 


Company-owned Branches also at Aurora, Chicago Heights, Gary, Grand Rapids, 
Kankakee, Kenosha, Madison, Milwaukee, Peoria, Racine, Rockford, South Bend. 
Springtield, and over 100 other principal cities. 


INTERNATIONAL TRUCKS 











AS 
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Victory ahead 


for HUDSON 


ESSEX 





DEALERS 


They have 
The Champion Performer 
of them all= 





THE Terraplane Eight — 


The only ear in the world that will out- perform 
the sensational Terraplane 6 


1933 is going to be a performance year. 

In the new TERRAPLANE EIGHT, 
Hudson-Essex dealers have a car to sell 
which will out-perform and out-demonstrate 
every other car in the world, regardless of 
ptice. And yet its prices start at $645 
f. o. b. factory. 

The Terraplane Eight has the highest 
power-to-weight ratio among all cars in the 
world—1 horsepower to approximately 29 
pounds. The average for other cars (except 
the Terraplane Six which averages 1-to-30) 
tanges from 1-to-40 to 1-to-50 or more. 


HUDSON MOTOR 


DETROIT, 





bawbbdshiasis 


That is why the Terraplane 8 out-climbs 
on hills, and out-accelerates on levels—any 
other car of any make and any price. 

No wonder Hudson-Essex dealers are en- 
thusiastic about the prospects for 1933. 

But not only have they the Terraplane 
Eight, they also have the Terraplane Six, 
now with standard tread and roomier bodies 
($425 to $605)—which out-performs every 
other car in the world except the Terra- 
plane Eight. 

And more — they have the new Hudson 


| MICHIGAN 
sae} 


Super-Six ($765 to $915) and the two great 
Hudson Pacemaker Eights —Standard Series, 
119” wheelbase, ($1075 to $1245) and Major 
Series, 132” wheclbase ($1395 to $1495). 

Hudson-built cars cover the needs of 96 
out of every 100 new-car buyers this year. 
They constitute the finest and most com- 
plete line ever put out by Hudson — and 
every one of them isa value-leader in its field. 

If you are interested in the profit-possi- 
bilities of the Hudson franchise, we will 
gladly send you a complete and detailed 
analysis of your territory. 


CAR COMPANY 





Birmingham (Ala.) Dealers 


AUTOMOTIVE DAILY NEWS, MONDAY, JANUARY 30, 1933 


Need Smaller _Used Cars 


Birmingham, 


Ala., Jan. 28 (UTPS) , of the dealers have huge stoeks, but 


—With an array of new models on | they are mostly large makes and in 
|/unwanted models. 


the salesrooms floors, Birmingha-n 
dealers are awaiting an upturn in 
the steel industry, since this sec- 


| 
“When we get a light car a year} 


| or two old,.the first thing we know 


tion is primarily an iron, steel and | 


coal producing section. Retail busi- 


ness depends on the industrial life 


| wants to swap with us. 


of the city for its existence and with | 


mills and mines closed down busi- 
ness has been decidedly off. 

So dealers say there will have to 
be a revival of business conditions 
in the industrial life of Birmingham 
before new cars will move rapidly. 
Just when this revival in business 
will take place no one seems to 
know. There are reports that mills 
will reopen soon, but no definite an- 
nouncements. 

The manager of one well-estab- 
lished automobile house here stated 
he expected things to pick up in 
Birmingham in sixty or ninety days. 

W. S. Edwards, president of the 
Alabama Automotive Trades Asso- 
ciation and 
Motor Company, 
said things were 
better with his firm, 

The used car Situation, 
is causing a lot of worrics to dealers, 
he said. 

This opinion was shared by a 
number of dealers’ interviewed. 
There is a pretty good market for 


Chevrolet dcaler, 
looking a little 


certain types of used cars, but these 
cars cannot be obtained. They can 
be obtained, of course, at a price 


which will not allow 

far margin of profit in the resale. 
J. Weldon Moon, Auburn dealer, 

said he would purchase at least ten 


light used cars right now if he 
could get them at a price suitable | 
for reselling. 


Dealers do not infer that their 


stocks of used cars are light by any | 


means. Rather, 


a large majority 








“This is fine. 


however, 


the dealer a} 


| torists. 


the owner of a big car comes in and 
If we trade | 
we are left holding the bag with a} 
car we can't get rid of right away,” 
one used car manager said. 

A number of Birmingham dealers 


|are running advertisements in local 


papers seeking light, used cars and 


| offering spot cash for them. 


The arrival of late models caused 
an increase in interest among mo- 
The new Willys seemed to 


have caused a lot of comment, with 


|a large number of persons strolling 


| 


head of the Edwards | 


Edwards, and every day one sees} 
|more and more of them on the| 
| streets. 


| 





| pects. 


| through the showrooms of the Pryor 
|Motor Company inspecting the 
| Strange looking car. 

The Pryor Company 
interest is keen in the model, but 
locally there has been a little diffi- 
culty in getting new cars delivered 
from factory. 

Sales on the new Chevrolets have 
been pretty good, according to Mr. 


So Birmingham dealers are con- 
tinuing to hold their own and are 
still calling on large lists of pros- 


reports that | 











TRUCKERS COMPLAIN 
OF RAIL COMPETITION 


Richmond, Jan 28.—The old com- 
plaint, that the motor truck is kill- 


ling rail traffic, has been reversed, 
|the Richmond Chamber of Com- 


merce reports, 
On complaint of the American 
Highway Freight Traffic Associa- 


| tion, the Southeastern Express Com- 


| pany has been ordered to show why 
present reduced rates from Rich- 
mond to North Carolina should be 
continued when they expire on Jan- 
uary 31. 

The present rates were put into 


effect early in 1932, and the express 
| company 
| continue 


is asking permission to 
them until July 1, 1933, 
but to this there is objection on the 
ground that the trucks are losing 
business, although the rates by truck 
and express are practically the same. 

The Chamber of Commerce is tak- 
ing the position that the express 


company be allowed to continue its | 


reduced rates. Richmond shippers 
have gained 
from this concession, and it 
work a handicap, the chamber 


sists, if they are discontinued. 


will 
jn- 


_MEINEL NAMED PRESIDENT 


OF HEINTZ MFG. COMPANY 


Philadelphia, Pz2., Jan. 28.—The 
Heintz Manufacturing Company an- 


nounce the election of William J. | 
In the words of the used car} Meinel as president. 


Mr. Meinel for 


manager who complained of the|many years has been actively con- 


number of large cars in stock, “we 
are still fighting.” Everything, how- 
ever, depends on how soon the in- 
dustrial wheel of Birmingham re- 
covers, 


DUBUQUE DEALERS PLAN 
SHOW FEBRUARY 14-18 


Dubaque, Ia., Jan. 28.—The Du- 


| buque Automobile Dealers’ Associa- 


‘tion will stage an automobile show, 


serve 


nected with the automotive trade 
and was formerly vice-president in 


charge of operations at the Edward 
G. Budd Manufacturing Company | 


in Philadelphia. 
The Heintz Manufacturing Com- 
pany secured the services of Mr. 


Meinel as vice-president and general 


manager in June, 1932, and at the 


annual meeting held January 23, 


1933, Mr. Meimel was selected to 
as president. FPranklin W. 


February 14 to 18, inclusive, accord- | Thacher, who had been president, 


ing to an announcement just made. 


Not 


a bit of that smoke 


back here.” 





ec alae 


was elected chairman of the board. 





considerable benefits | 


RUSSELL MFG. ANNOUNCE 
CHANGES IN PERSONNEL 


Middletown, Conn., Jan. 28.—The 
Russell Manufacturing Company. 
makers of Rusco brake linings and 
other automotive products, an- 
nounces through W. T. Palmer, 
manager of the replacements and 
equipment departments, the follow- 
ing changes in its field staff, in- 
cluding a number of important pro- 
motions: 

C. A. Richards, assistant manager 
of the Pacific coast division, has 
been transferred to Atlanta, Ga., as 
manager of the southeast division 
with headquarters at 547 Peachtree 
St. Mr. Richards replaces G. N. 
Shoop, who has been transferred to 


Detroit as manager of the Detroit 
}division, at 411 Central Detroit 
Warehouse, Detroit, Mich. 


D. L. Taylor, formerly advertising 
and sales promotion manager, has 
|been promoted to manager of the 
| Middletown division with headquar- 
ters at the main Rusco factory, 
| Middletown, Conn. W. S. Ray, who 
|has been assistant manager of the 
|southeastern division has been trans- 
|ferred to the Middletown factory 
|and promoted to the advertising and 
|sales promotion manager of the re- 
| placements department. 


MOTOR FUEL FORECAST 
PROGRAM IS LAUNCHED 


. ¥., Jan. 28.—Work 
of preparing "date upon which to 
base estimates forecasting consump- 
tion of motor fuels during the com- 
ing year under the direction of the 
American Fetroleum Institute has 
| begun with the appointmens of the 
1933 sub-committee of statisticians 
and economists of the institute's 
committee on refinery statistics and 
economics. W. A. Sinsheimer of H. 
L. Doherty & Co., New York, is 
the chairman of the sub-committee, 
succeeding A. J. McIntosh of Socony- 
Vacuum Corporation, New York, Mr. 





New York, 


during the past two years, remains 





|a member of the committee. 


Under a revised plan of procedure 





“You can thank this 


new Fisher Ventila- 


tion System.” 


SEE FISHER NO DRAFT VENTILATION 
IN ACTION AT THE SHOW! 


The new Fisher No Draft (I. C. V.) ventilation system is now being demonstrated 
at the Automobile Show in the Coliseum, and at the General Motors Exhibit at the 
Fisher No Draft (I. C. V.), individually controlled ventilation, is 


Stevens Hotel. 


a scientifically designed system which is built into the car as an integral part of the 
body. It is not an “accessory” or an “attachment.” It is exclusively in General Motors 
cars, the only cars with Body by Fisher. 





tive q¢ fj si¢ 


| year, 








worked out at the annual meeting 
of the institute in Houston last No- 
vember, the committee on statistics 
and economics will make four stud- 
ies of motor fuel and gas and fuel 
oil consumption requirements each 
instead of two as in the past, 


| Heretofore, the committee has been 





McIntosh, who nas been chairman | ; ie 


| 


| Washington, 48.3 per cent.; 


| cent.: 


concerned altogether with the 
months ahead. Now it is planned 
to keep up a continuous study and 
make revisions from time to » time. 


HUPP INAUGURATES 
LUBRICATION SERVICE 


(Continued from Page 1) 


purchaser of a new Hupmobile will 
be presented with a coupon book 
which will entitle him to twelve 
service lubrications and courtesy in- 
spections from any Hupp distribu- 
tor, dealer or authorized service 
dealer in the United States or Can- 
ada. 

By means of this plan the owner 
will receive regular lubrication serv- 
ice on his car assuring minimum 
wear Of moving parts, and regular 
inspection, at which time he will be 
advised of any repair or adjustment 
work required to keep his car in the 
best possible condition. In this man- 
ner the life of the car and more 
satisfactory performance will be 
assured. The lubricants used will 
not only be of the proper quantity 
and applied in the proper places in 
the proper amounts, but will also be 
of the quality and specifications de- 
termined by the Hupp engineers as 
best suited for the particular lubri- 
cation point treated. 

The coupon books are not trans- 
ferable. The coupons are detached 
only by the service station employee 
and other restrictions surround the 
book which protect the owner and 
the dealer from its misuse. At the 
time of the delivery of the new Car, 
ithe name of the owner, date of its 
ssuance and name of distributor or 
dealer is filled in in the space pro- 
videcé on the cover of the book to 
make it valid. The owner has to 
years in which to use his coupo1s 
aged after the date of issuance of 
the book. 

The plan, in many of its aspects, 
is similar to that used by Hupmobile 
in 1915. At this time the Hupp 
Motor Car Corporation had 2 “ou- 
pon service plan whereby the owner 
received a book good for $25 worta 


of service trom any Hupmobile 
dealer or service station. This plan 
was used for several years and 


proved very popular with owners, 
The seventeen years which have 
elapsed have brought many im- 
provements in cars, as well as in the 
attitude of the owner toward his 
car. The new system will have all 
of the advantage of the old plus 
many others which, experience has 
shown, will result in increased satis- 
faction with the car as well as a 
— ict ion in maintenance costs 


‘DODGE DECEMBER SALES 


TOP 1931 IN KEY CITIES 


(Continued from Page 1) 


Newark, 72.7 per cent.; Louisville, 
66.7 per cent.; Philadelphia, 50.7 per 
Cincinnati, 50 per cent.; 
Seattle, 
44.4 per cent.; Pittsburgh, 38.5 per 
| cent.; Cleveland, 37.9 per cent.; 
| Minneapolis, 37.5 per cent.; Chicago, 


| 34.3 per cent. 


Official December registration 


|figures also show Dodge cars in ad- 


vanced positions in the following 
cities: First place in Malden, Mass.; 
second place in Trenton, Port 
Huron, Muskegon, Green Bay, Ches- 
ter, Pa., Monongahela; third place 
in Los Angeles, Wilkes-Barre, Cam- 
bridge, Medford, Mass., Detroit, 
Kalamazoo, Huntington, W. Va., 
Charleston, W. Va.; fourth place in 
Philadelphia, Reading, St. Louis, 
Rochester, Oakland, Seattle, Spo- 
kane, Louisville, Lansing, Grand 
Rapids, Milwaukee, Chicago. 

“While Dodge dealers’ sales of 
Dodge and Plymouth passenger cars 
and Dodge trucks show the in- 
provement which the company’s 
officials had in mind in laying plans 
for 1933,” comments a vanDerZee 
general sales manager, “letters from 
dealers in all parts of the country 
show the re-entry of Dodge in the 
low-priced field a decidedly fruitful 
move.” 


b)ieba 1 #43 
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FIRST ROUND 
GOES TO 


ontinenta 


The boys stepped into the ring at the New York Show and squared away . . . Continental led with a one, two, 
three—the Beacon, the Flyer, the Ace— America roared its approval... Continental followed with “30 miles 
to a gallon”—America went wild... Continental crossed with Winged Power—America howled itself hoarse .. . 
Continental shot a “3-point balanced chassis” to the face— America stood on its feet and cheered . .. Continental 
got in a “racing car practice in unsprung weight” to the wind . . . America shook the rafters with its shouts 


.. - Continental fired a barrage of mechanical improvements and new features in design — America almost 


tore down the house ... Continental picked one off the floor, connected to the button, took the round with a 
the lowest priced full-sized car inthe world: 


‘355 
™ BEACON 


$450 and up, f. o. b. factory, for the Flyer, and $725 and up, f. o. b. factory, for the Ace. 





and up, f. 0. b. factory, and America hailed 





“The Continental Beacon IS ‘The Economy Car’. 


“We had such a crowd around the cars in the eve- 
ning that no one could see them. The next day we 
put in a turn-table and put a car on it with a guard 
rail around the display which permitted the people 
in the front row at least to see the car. We are sure 
that the Continental has caused more talk and in- 
terest in St. Louis than there has been for years con- 
cerning automobiles.” 
— Mississippi Valley Motor Company 
- e o 
“Fourteen cars at retail during the Philadelphia 
. Meaning Continental is going places.” 
— Sampson Motor Car Company 


Show. 


“We opened this morning with just the one car on 
the floor at nine a. m. and until two p. m. and you 
could not get parking space near our building or 
hardly get near the car in the showroom. They cer- 
tainly were an enthusiastic crowd and had nothing 
but praise for the great value of the Beacon model.” 


— Peiter Auto Company 


“More than 5,000 jammed our showroom for the 
first two days in Cincinnati. Now they’re coming 
back to buy.” — Atlas Motors, Inc. 


We drove three Beacon Sedans from Grand Rapids 
to Detroit — 153 miles — on less than five gallons of 
gasoline. That is REAL economy because neither of 
these cars had any mileage on them when they left 
the factory. We believe Continental is the easiest 
car to sell that we’ve ever handled.” 


— Gratiot Seven Mile Auto Company 


“More than 3,000 visitors first day of display and 
street traffic blocked. Seven retail orders to date in 
Indianapolis.” — Frank S. Feeser Company. Inc. 


28 Retail Orders in the first 18 hours of the Detroit Automobile Show 


Nothing succeeds like suceess! 


Continental is repeating its initial triumph wherever the new cars are shown. The public is jamming dealer shows and 
dealers’ showrooms. More than 130 key distributing points have been signed up... each with its own complete dealer 
organization. Cars are being shipped as fast as the sensational demand for them will permit. Some 
attractive territories are still open. Come on up to the room and talk them over. We’re in room 
2200 at the Hotel Stevens ... with a load of ammunition for you that will let you go after this 1933 
Or. if you’re not in Chicago for the show, write 





market “loaded for bear.” 


" ['an tinen tal 


| Division of Continental Miteos Corporation . 
GENERAL OFFICES: DETROIT, MICHIGAN #¢ MANUFACTURING PLANTS: DETROTI, GRAND RAPIDS AND MUSKEGON 
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All An Advertise: 





Advantages 


Reader Interest 


(See Letter No. 1). 

The biggest advantage any 
publication can have. Mr. Reeder 
would miss Automotive Daily 
News if it failed to appear. That 
is true of thousands who get this 
publication daily. It is a wanted 
medium and its high reader in- 
terest is a result of the fine 
editorial job done. 
[2] Visibility 

(See Letter No. 2). 

Notice that Mr. Heiser gets a 
quick survey of all phases of au- 
tomotive activity by reading 
Automotive Daily News every 
day. When advertising appears 
on the same pages with the val- 
uable news, registrations, etc., 
advertising copy gets maximum 
visibility. It is the only auto- 


motive paper in which all ads, 
regardless of size, are visible. 





Many Readers 


(See Letter No. 3). 

In some factories as many as 
ten men read one copy of Auto- 
motive Daily News every day. 
In some dealer establishments 
over five men read each copy. 
The average for our circulation 
is nearly seven persons per 
copy.. Mr. Angell says that all 
department heads in his or- 
ganization read the paper re- 
ligiously. 


Frequency 


(See Letter No. 4). 

Automotive Daily News al- 
lows an advertiser any fre- 
quency, and no matter what 
requency he uses, he is bound 
to get his story to our readers. 
All readers are not so dil'gent 
as Mr. Gramm, who goes to the 
post office for his copy, but the 
$12 per year subscribers are 
daily readers. 


[5] Large Page 


(See Letter No. 5). 

Due to the large size page, 
readers are able to read quickly 
and conveniently all the news of 
the industry. The easy to read 
form makes advertising more 
vroductive. 





Economy 


Regardless of frequency, re- 
gardless of the size of copy, ad- 
vertisements are seen. This 
alone means economy. But ad- 
vertisers should compare a mag- 
azine size page (490 lines) 
buried with other ads in maga- 
zines with lower read interest 
and the same size space in Auto- 
motive Daily News where it 
dominates a page. You need 
fewer dollars to do the same job 
in Automotive Daily News than 
you do in any other paper. 
Bonus distributions through the 
year enable an advertiser to get 
even more for the money he 
spends. 


















“I am a regular reader of Automotive Daily News 
and would say that, except on rare occasions, read 
it every day. 

“I enjoy particularly Chris Sinsabaugh’s column 
where, in a Walter Winchell style, we learn of the 
coming “blessed events” of the new car manu- 
facturers, interesting reminiscences of some of the 
old-timers and just who was appointed what yes- 
terday. 

“You might be interested to learn that the Auto- 
motive Daily News is routed throughout our entire 
organization, and I am sure it is read with equal 
interest by other De Soto executives. 

“RAY C. BLACKWELL, 
“Director of Advertising.” 
DE SOTO MOTOR CORPORATION. 


“T have read practically every issue of Automotive 
Daily News and I feel that I am keeping fairly well 
in touch with the automotive industry. If I were 
asked, I would be glad to say that I think you have 
done a remarkably good job. 

“Wishing you a prosperous 1933. 

“GEO. H. DUCK, 
“Advertising Manager.” 
LEE TIRE AND RUBBER CO. 


“I thought perhaps it might be of interest for you 
to know that Automotive Daily News is one of the 
publications that is routed to each executive office 
in Dodge Brothers. We are all very interested in 
Automotive Daily News because we feel that it 
keeps us informed as to what is going on in the 
industry and the trade and that we get the informa- 
tion promptly. FRANK N. SIM, 

“Director of Advertising.” 
DODGE BROTHERS CORPORATION. 


“You have a mighty newsy sheet in the Automo- 
tive Daily’ News, which I read regularly. Your 
editors do a good job in keeping it so thoroughly 
up to the minute. 

“HUGH H. GOODHART, 
“Advertising Manager.” 
FRANKLIN AUTOMOBILE COMPANY. 


“As I contact automobile dealers in my wander- 
ings over America, I am constantly impressed with 
the popularity of the Automotive Daily news, 

“It occurred to me that you might be interested 
in getting this reaction and I just wanted to add my 
cheering from the sidelines to keep up the good work. 

“I am wishing you and your organization a happy 
New Year—a very happy New Year, and I hope 
1933 will be a much better year than 1932, techno- 
crats or no technicrats. OTiS LUCAS, 

“Advertising Manager.” 
THE STUDEBAKER SALES CORPORATION 
OF AMERICA. 


“T have the opportunity of reading most of your 
publication and have always found it to give first 
hand information on what is going on in the auto- 
motive field. It has been a very valuable paper to 
the writer and I wish to assure you that I do not 
overlook an opportunity of reading the most im- 
portant announcements which are published daily 


through your paper. 
“V. D. BUCHANAN, 
“Assistant Factory Manager.” 
GRAMM MOTORS, INC. 


“TI read the Automotive Daily News every day and 
consider it the most interesting trade paper that 
comes to our attention. R. F. BLACK, 

“President.” 
BROCKWAY MOTOR COMPANY, INC. 


“I am a regular reader of your publication and 
consider it invaluable for keeping up to date with 
the trade. Your paper is always interesting and I 
look to it for authoritative information on develop- 
ments in the industry. H. E. WOLFSON.” 
MAREMONT MANUFACTURING COMPANY. 











Remarks by another group of leading executiv 
this series. In every branch of automotive mant 
heads you will find Automotive Daily News read 
mighty purchases—these men read Automotive D 
to reach thousands of men of this kind in the at 
their copy will be seen by such men whose opinion 








“Yes, I read the Automotive Daily News every 
day. It is very interesting and gives me up-to-date 
news of the automotive industry. I very often hear 
people quoting news items from your publication. 
I think you are doing a very good job of it. 

“M. PULCHER, President.” 
FEDERAL MOTOR TRUCK COMPANY. 


“As a regular reader of Automotive Daily News 
I want to express to you appreciation for the com- 
pleteness of the information in your newspaper. It 
is a splendid thing that the automotive industry 
can have such a publication. 
“D. H. KELLY, 


“Vice-President.” 
THE ELECTRIC AUTO-LITE COMPANY. 


“Automotive Daily News is a part of my daily 
program. Each morning it gives me a quick sum- 


mary of what’s what and who’s who in the 
automobile industry. I would certainly miss it a% 


greatly if for any reason it failed to appear. 
“JACK REEDER, 
“Advertising Manager.” 


CADILLAC MOTOR CAR COMPANY. 


“T should certainly be classified as a regular 
reader of the Automotive Daily News. 

“Your newsy handling of happenings in the in- 
dustry makes it possible for me to keep informed, 
despite the limited amount of time available for 
reading. KARL H. BRONSON, 

“Director of Advertising.” 
GRAHAM-PAIGE MOTORS CORPORATION. 


“I like Automotive Daily News, and have it come 
to my desk every day because it gives me the 
current news of the industry in a quick and 
convenient form. 

. “ROBT. F. WOOD, 
Advertising Manager.” 
AUTOCAR TRUCKS. 


“I read Automotive Daily News more regularly 
and thoroughly than any other trade paper and 
think it covers a most excellent market in the auto- 
motive field. GORDON HERSH, 

“Advertising and Sales Promotion Manager.” 
AUBURN AUTOMOBILE COMPANY. 


“I read Automotive Daily News very regularly. 
“I like it because it furnishes the only day-by-day 
news of the industry. 
“IT believe it fills a very important function in 
this respect. F. R. BABCOCK, 
“Advertising Manager.” 
THE NASH MOTORS COMPANY. 


“Automotive Daily News is regularly read by all 
members in this office, since it contains valuable 
information which pertains to our business. 

“The information concerning recent developments 
and changes in automobiles is the information we 
are always interested in, and we always find it 
published first in the Automotive Daily News. 

“O .T. HILLSHAFER, 
“Sales and Advertising Manager.” 
CLOYES GEAR WORKS. 
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“As a regular reader of the Autometive Daily 
News, I want to congratulate you on the comprehén- 


sive news value of your publication to the auto- 
ll mobile industry. This is one publication that 


is read religiously by the heads of all depart- 

W. R. ANGELL, 
“President.” 

CONTINENTAL MOTORS CORPORATION. 


ments in our organization. 


“T regularly read the Automotive Daily News for 
the purpose of keeping — on the live news of 
the industry. “B. B. BACHMAN, 


“Vice-President. 
AUTOCAR TRUCKS. 





“It has made a vital place for itself in the auto- 
motive industry, and my only regret is that I find 
it practically impossible to read every day the 

| Wealth of interesting. material which you. assemble 
| for me. J. M. CLEARY, 


eas “President.” 
THE WHITE COMPANY. 


“TI glance through Automotive Daily News every 
day just the same as I do our local Chicago news- 
| papers. I find that you always seem to have im- 
| portant news first, as obviously you should, being 
a daily paper. 
“Wishing you continued success, E. BUSH, 
| “Sales Manager.” 
DIAMOND T MOTOR CAR CO. 


“I am a regular and interested reader of the 
Automotive Daily News and consider it an outstand- 
ing publication in its field. I find it a splendid and 
reliable source of information in keeping one posted 
on up-to-the-mnute developments and news items 
of interest in the automotive industry. 

“Very truly yours, 
“G. H. KUBLIN, 
“Chief Engineer.” 
AUBURN AUTOMOBILE COMPANY. 


“I find the Automotive Daily News just as impor- 
tant and interesting to me for news of the automo- 
tive industry as I do our daily newspapers for news 
of city, national and foreign affairs. 

“C. A. TILT, 
“President.” 


DIAMOND T MOTOR CAR COMPANY. 


“I depend on Automotive Daily News to give me 
the daily information that sometimes is vitally 
necessary in the conducting of our business 
during these strenuous days, and I deem it of 
such importance that I go to the post office 
regularly every night in order to have the paper 


to read over during the evening and then pass it on 


to the rest of the office in the morning. 
“B. A. GRAMM, 
“President.” 


GRAMM MOTORS, INC. 


“We find the daily edition of your paper very 
valuable and feel that it fills a place of its own in 
the automotive field. 

“Yours very truly, 
“E. W. WINANS, 
“Chief Engineer.” 
“FEDERAL MOTOR TRUCK COMPANY. 
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ser Should Know 


“I am pleased to tell you that I read the Auto- 
motive Daily News consistently every day through- 
out the year and depend upon it more than on any 
other publication for news of the industry’s activi- 
ties. In fact we here at the office turn to it in- 
stinctively for hot information on the comings and 
goings of the automobile business and I think you 


‘are to be congratulated on the very excellent manner 


in which this news is presented to the trade. 

“Your feature articles and editorials, too, are, in 
my opinion, timely and instructive, and altogether 
the publication has become a reliable and important 


source of information. 
“JOHN TAINSH, 
“Sales Manager.” 
AUBURN AUTOMOBILE COMPANY. 


“I am a regular reader of the Automotive Daily 
News, and wish to compliment you on the live up 
to date news and splendid editorial content. 

“ALLEN STAAB, 
“Sales Manager.” 
THE LEBLOND-SCHACHT TRUCK CO. 


“I make it my business to read Automotive Daily 
News every day. I have found that it contains news 
items, editorials and other information which 
[2] are reliable, dependable and authentic. All this 
information is up to the last minute, thereby 
making it a splendid medium for a quick survey of 
all phases of automotive activity. 

“Having become accustomed to it, I know I would 
feel deprived of something valuable should I no 
longer have it at my disposal. 

“I do not hesitate recommending it to any one 
who is interested in any phase of automotive manu- 
facture or distribution. 

“B. J. HEISER, 


“Manager of Sales.” 
THE GALION ALLSTEEL BODY CO. 


“We are pleased to advise that Automotive Daily 
News is very highly regarded in our organization 
as a dependable source for current information on 
the automotive industry. Without question your 
publication is read by more executives in our organi- 
zation for last minute news of the industry than any 
other trade paper we receive, 

aur M. HIGGINS, 
esearch Department.” 
THE FOUR WHEEL DRIVE AUTO CO. 


“I thought you would be interested in knowing 
how we, here at Dodge, feel about the Automotive 
Daily News. As you know, we get it regularly and 
are very much interested in each issue because it 
seems that there is always something in your paper 
that is of real interest with regard to automotive 
activities. 

“It is up to the minute and concise. I feel that 
the Automotive Daily News is rendering the auto- 
mobile trade a real service, 

“A. VANDERZEE, 
“General Sales Manager.” 
DODGE BROTHERS CORPORATION. 


“We count on the Automotive Daily News to keep 
us advised of all the important happenings in the 
industry. 

“We are naturally interested in the registration 
and specification data. “R. L. WETZEL, 

“Advertising Manager.” 
THE DAYTON RUBBER MANUFACTURING 
COMPANY. 


“Without the Automotive Daily News I would 
be lost. It has established a permanent place for 
itself not only in the dealers’ world but in the manu- 
facturers’ sphere as well. 

“Ww. M. BALDWIN, 

“Director of Advertising and Sales Development.” 
THE PIERCE ARROW MOTOR CAR COMPANY. 


Executives 


Presidents 
Vice-Presidents 


Whether in car, truck, acces- 
sory, shop equipment or other 
factories, the President is al- 
most sure to be a daily sub- 
scriber for Automotive Daily 
News. When big purchases, are 
made you must get their okay. 
You can get your story to them 
in Automotive Daily News. 


‘Engineers 
Production Men 


More and more are these men 


beginning to rely on Automotive ~ 


Daily News. It gives them more 
engineering news and features 
in one year than they can get 
in any other paper and they get 
it on time. If you make acces- 
sories, parts, oil, tires, etc., you 
will need their okay. 


Sales Managers 


Nearly every sales manager 
in the industry’s important 
plants reads Automotive Daily 
News. Nowhere else can he get 
so much news per day. No- 
where else can he get vital busi- 
ness facts so quickly. 


Advertising Men 
And Agencies 


Ad men are usually hard to 
reach every day, but a large 
proportion of them in the auto- 
motive field, even in agencies, 
read Automotive Daily News. 
Publishers need them, so do 
many others. They control big 
purchases. 


Dealers and 
Distributors 


There are too many of these 
—the cream of the country—to 
give their opinions here. The 
paper is edited primarily for 
them and they constitute the 
bulk of our circulation. If ad- 
vertisers want to reach the in- 
fluential wholesalers and re- 
tailers of this country, they can 
do so through Automotive Daily 
News. 


Automotive Baily News 


H. A. TARANTOUS, Bus. Mer. 
350 HUDSON STREET, N. Y. C. 


Sarat OFFICE: 
Geo. Shecum, Manager 
Fisher Seisding Detroit, Mich. 


WESTERN OFFICE: 
Willard R. Cotton, Manager 
333 No. Michigan Ave., Chicago, Ill. 
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Retail Salesme 


This department is devoted to the interests of the retail sales divi- 


















sion of the industry, Salesmen, this is your department. Autometive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don't, 


Salesman’s Compensation Table 
Compiled in L .0s Angeles Survey 


By S. A. LEWIS 


A salesman’s compensation table compiled from a recent 
survey made among 550 representative business houses in 
Los Angeles, to whom questionnaires were mailed and from 
which there were 183 responses, reveals a trend toward 
incentive plans based on commissions, bonus or profit-shar- 
ing plans, and in the automotive field nine automobile and 
accessory firms using a salary form of cempensation with 
an average range of earnings, $175-$400 per month, and an 


average monthly income of $250. 
One automobile dealer only re- o— — 
ported a commission form of com-,Average income figures represent 
pensation, with an average rate of|the income most frequently earned 
5 per cent., and an average mcnthly|in the type of business in which 
income of $225; while one acces-|the figure appears, while range of 
sory wholesaler employs a profit-|earning covers the highest to the 
sharing plan, with the average | lowest. 
monthly income computed at $225. Salesmen’s expense accounts are 


Ideas 


That You Can Turn Into Cash 


















a* automobiles, regardless of make, are today 
so mechanically wonderful, so beautifully de- 

signed, that to get your share of 1933's business 
manufacturers and dealers must keep a steady flow 
of new, forceful and convincing selling ideas before 
your prospects. The best and most reliable method 
of keeping in step with the latest automotive ideas 
is to read the Automotive Daily News regularly. 
This daily newspaper gives you a multitude of 
“tested” selling ideas that are 
makers. 









sure-fire money 
And it costs less than a quarter a week 
for this valuable service. 







This paper keep: you in touch with all business 
activities in the industry. It gives you factory 
news, sales figures of passenger cars and trucks. 
It gives you the news of what other dealers are 
doing and it gives it to you every day when you 
can act on it before your competitors can. 








Make use of the convenient coupon below now, 
and start the year off right. 






- 2+ + - USE THIS CONVENIENT ORDER FORM .«. « - « « 






Automotive Daily News, 
1926 Broadway, 
New York, N. Y. 






Gentlemen: 





Inclosed find $12.00 for a one year’s subscription for 
the Automotive Daily News. Or send only $15.00 for two 
years, 






Name 







COMO iG ihe ain ienin.c ex Konak ek be wie cabeaicks Gouin 





RHEOMETER OEE OE HEHEHE 


eee eee eee ee eee eee ee ee ee ee 





> 


| 
| given attention in the survey, with 
| the report of the following method 
| employed satisfactorily by one com- 

pany as a means of reducing and 
| checking expenses: The salesman 
| reports daily on sales and calls. On 
his report sheet he also records his 
expenses. In turn, he receives at 
the end of the week a report show- 
ing his sales volume for the week, 
his expenses and the gross profit 
to the house on his activities for the 
week. This gives the man an op- 
portunity to check his expenses and 
to increase his rate of profit to the 
house, either by increasing sales or 
reducing expenses. 

A summary of returns shows 100 

firms paying straight salaries, 78 
commissions, 67 of which advance 
drawing accounts, and 5 using a 
profit-sharing system; 8 do not ad- 
vance drawing accounts and 3 do 
‘in some cases; the average Sales- 
man’s salary, covering the entire 
survey, is $220 per month; 40 com- 
panies reported owning salesmen’s 
|cars, 11 owning some of the men’s 
cars, and 132 firms replying the 
use of salesmen’s own machines. 
Car expense is diveded, 43 com- 
| panies paying a mileage rate of 5 

and 6 cents per mile, 9 companies 
paying for gas, oil and upkeep, and 
30 paying a flat rate, generally $50 
a month, the range being from $35 
to $100. Entertainment expense is 
cut to 86 firms allowing expense 
| for such purpose, and 97 making no 
| provision. 


DEALER 
DOINGS 


BRIDGEPORT, CONN. 


The Standard Motor Sales “orpo- 
ration has been formed here to take 
over the Chrysler and Plymouth 
distributorship operated for anum- 
ber of years by the Standard Motors 
Corporation, which is now in process 
of dissolution. The showrooms will 
be moved about February 1 from 
365 Fairfield Ave. to 1997 Fairfield 
Ave., former site of the Derbyshire 


Motor Company and later F. W. 
Williams, Inc., Graham-Paige ceal- 
ers. Morris Mellitz is president and 
treasurer of the Standard Motor 
Sales Corporation, and Pearl Mel- 


litz, secretary. 
7 . * 


DES MOINES, IA. 


Frank Goodwin, president of the 
Central Auto Market, 1103 Locust 
St., has announced the appointment 
of A. G. Graben as new car sales 
manager for his firm. Mr. Graben 
has been widely known on automo- 


bile row here for fifteen years and 
was formerly head of the Graben 
Motor Company which handled 
Chevrolet. 


EE 








7. oa . 


Dean Schooler, president of the 
Schooler Motor Company and presi- 
dent of the Des Moines Automobile 
Dealers’ Association, was elected to 
the board of directors of the Brown- 
Camp Hardware Company here at 
its annual meeting. 

* * + 


JAMESTOWN, N. Y. 


The Par-Ket Motor Sales, Inc., 
Chevrolet distributor, has taken the 
southwestern New York distributor- 
ship for Oldsmobile and will oper- 
ate a complete sales and service or- 
ganization at its place of business 
in Washington Street. 

7” * 7” 

The Thayer-Nelson Corporation, 
formed some time ago by Carl Nel- 
son and associates to operate a 
Hudson-Essex sales and _ service 
here, has _ discontinued business, 
leaving this city and southwestern 
New York without an authorized 
sales and service organization for 
Hudson-Essex. 


ae ” 


* 
EMMETSBURG, IA. 

The Weisbrod Motor Company, 
Emmetsburg, Iowa, Ford dealers, has 
been purchased by E. .A- Branagan 
- Son, John Branagan, of Colman, 

. D. They took immediate posses- 
sion, 
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TAKING CARE OF THE DEALERS’ 
EXCESS OVERHEAD 


By D. J. WILLOUGHBY 
General Sales Manager 
The Pierce-Arrow Motor Car Company 
FEW years ago, when automobile retailing was riding 
the crest of prosperity, the average motor car merchant 
was so engrossed in breasting competition that he had no 


the future might involve. 

Many of the most successful mer- 
chants, seeing the rich profits pour 
in, were illusion- 
ed into believing 
that the harvest 
would last forever. 
They believed that 
they were riding 
on the plane of 
normal operation 
and reasoned that 
they were war- 
ranted in setting 
up their future 
‘ business program 
D. J. Willoughby on that omar 

In many instances, the building 
in which they started and in which 
they accumulated their wealth, sud- 
denly became too smail—not repre- 
sentative of the big-time proporticns 
of their business. Consequently, 
tremendous sales and service plants 
sprang up along Automobile Row. 
Beautiful showrooms, resplendent 
with all the richness and luxury of 
a bank lobby, reflected a type of 
business management that practi- 
cally forgot overhead. The main cb- 
jective was to outshow the com- 
petitor across the street and to out- 
sell him if possible, regardless of 
cost. Guided by this objective, au- 
tomobile retail interests experienced 
an abnormal growth that left it en- 
tirely unseasoned and unequipped 
to withstand the retarding influence 
of recent years. 

But all the blame cannot be laid 
at the merchant’s door—in every 
line of industrial enterprise similar 
expansion programs were instigated 
—and big business watched apprais- 
ingly. It was intimated that dis- 
tributors and dealers who operated 
on a more conservative basis lacked 
initiative. So the headlong rush 
continued and future business was 
actually mortgaged in the creation 
of overhead. 

Many merchants today are still 
burdened by this overhead in physi- 
cal properties and fixed charges 
without a business potential suffi- 
cient to stabilize their standing. 

What can they do? 

There are two avenues out. One 
is to throw up hands and quit cold 
—let all those valuable physical 
properties go by the board. No 
sound automobile merchant will har- 
bor that idea for a second. The 
alternative is to utilize those beau- 
tiful buildings and fine showrooms 
by actually pressing them into ser- 
vice, making them carry themselves. 
There is only one logical way in 
which to do this—that is through 
the extension of market potential 
by the acquisition of a broader line 
of merchandise—more coverage. 

As an example, a merchant may 
be barely meeting overhead with one 
line of automobiles. In all prob- 
ability he has reduced his operating 
expenditures to the minimum. But 
in spite of every effort that he may 
have put forth, there is not enough 
additional business to show a profit. 
To my own personal knowledge, 
some of these individuai markets 
absolutely will not yield more busi- 
ness than they are producing right 
now. In such cases the merchant’s 
salvation lies in the acquisition of 
another line of non-competitive 
cars. The additional expense in- 
volved is comparatively negligible, 
and the merchant’s market is ac- 
tually doubled. 

This is, by no means, an untried 
measure. I have seen it tested in a 
number of cases, and, where other 
conditions were favorable, the re- 
sults have been thoroughly gratify- 
ing. A number of distributors and 
dealers who, up until a year or two 
ago, were devoting their efforts ex- 
clusively ‘to one make of car in the 
lower priced fields, were virtually 
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time to visualize the demands that business restriction in 








forced to take on an additional line 
of fine automobiles. Many of them 
sought the Pierce-Arrow franchise 
because of its long standing reputa- 
tion in the exclusive field, and be- 
cause it offered no conflict with the 
lower priced cars. I know that a 
number of merchants who followed 
this plan in the last two or three 
years actually owe their present day 
business existence to that very move. 

Another thing I wish to mention 
in connection with retail merchan- 
dising is the type of factory repre- 
sentation that guides merchants 
and their salesmen in their general 
business and merchandising ac- 
tivities. In times like the present it 
is absolutely essential that the fac- 
tory representative be thoroughly 
versed in today’s merchandising 
problems. At Pierce-Arrow we take 
unusual precaution in the selection 
of our factory representatives and 
field men. There isn’t a man on 
our force who hasn't had years. of 
actual experience in retail selling 
and management, If necessary they 
can go right out on the firing line 
with the salesman and help him 
close the deal. They are worthy 
counselors in business management. 
and are entirely familiar with all 
the problems that confront motor 
car merchants today. 

In the Pierce-Arrow merchandis- 
ing program, the guiding policy is 
to insure a healthy retail sales or- 
ganization. Today, automobile mer- 
chants must be aided and support- 
ed—not oppressed. And the manu- 
facturer who fails to recognize this 
will find, sooner or later, that his 
merchandising organization has 
gradually passed out of existence or 
has affiliated with another manu- 
facturer who is more deeply con- 
cerned in the merchant's welfare. 


WISCONSIN TIRE DEALERS 
FORM INDEPENDENT GROUP 


Milwaukee, Wis., Jan. 28.—Inde- 
pendent tire dealers in Milwaukee 
have organized a co-operative or- 
ganization, to 42 known as the Wis- 
consin Independent Tire Dealers’ 
Associction, Inc., for the purpose of 
advancing and safeguarding the 
business interests of the merchants 
in the group. An educational pro- 
gram as to tire values will also be 
carried on. 

Included in the incorporators sre 
Roy Grant, Jr., of R. J. Grant & 
Sons; Fred B. Teichen, Teiehen 
Service Station, and Henry C. Maur- 
er of the East Side Tire Company. 
The association was formed, accord- 
ing to the incorporators, to help in- 
dependent dealers regain the respect 
and confidence of all buyers and 
the estimated 40 per cent. of po- 
tential business taken away due to 
the activitees of the mail order 
houses, national oil companies and 
tire manufacturers’ retail outlets. 








PHILADELPHIA BANKING 
CORPORATION ELECTS 


Philadelphia, Pa., Jan. 28.—The 
annual meeting of the stockholders 
of the Automobile Banking Corpo- 
ration was held on Monday at the 
office of the corporation; Market 
Street National Bank Building. 

The following directors were re- 
elected to serve for the year of 1933: 
H. F. Morgal, H. A. Russell, L. M. 
Seiver, W. M. Trimble; 

At the subsequent meeting of the 
board for organization, the follow- 
ing officers were elected: Président, 
L. M. Seiver; vice-president, F, M. 
Zimmerman; secretary and’ treas- 
urer, Joseph F,. Samuels; assistant 
treasurer, H, J, Cooper; assistant 
secretary, W. O. Rehder. 
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TRUCKS AND RAILS FIND ACCORD 
ON MANY TRANSPORT PROBLEMS 


(Continued from Page 1) 


request made some time ago by Mr. 
Coolidge and his associates. that 
they be given an opportunity to 
study the results of this investiga- 
tion. 

The report is in three parts, of 
which two parts are published here- 
with. The first part contains the 
recommendations. The second part 
contains a series of notes which ex- 
plain the reasons for differences 
where separate recommendations are 
made in Part I, In every case of 
that kind a footnote under the rec- 
ommendation gives reference to the 
pertinent section of explanation in 
Part II. The third part, to be made 
public later, is a summary of the 
historical factors with an objective 
discussion of the issues and their | 
significance from the broad view- 
point of public interest. 

The personnel of the joint com- 
mittee includes: For the railroads— 
W. W. Atterbury, chairman; L. W. 
Baldwin, Ralph Budd, George B. El- 
lott, J. J. Pelley and Paul Shoupp. 
For the highway users—Alfred H. 
Swayne, charman; Arthur M. Hill, 
R. C. Holmes, Robert P. Hooper, 
Clarence O. Sherrill and Louis J. 


Part | 
Statement of Principles 
































DECLARATION OF POLICY 


1. The public is entitled to the 
®enefit of the most economical and 
efficient means of transportation by 
any instrumentalities of transporta- 
tion which may be suited to such 
purpose, and no legislation should 
be enacted which has for its purpose 
the stifling of any legitimate form 
of transportation. The supreme test 
must always be the interest of the 
public. The public’s right to the 
selection of the agency of transpor- 
tation which it wants and which it 
finds most useful must be respected. 

2. In principle, all those using the 
highways for commercial purposes 
in interstate and intrastate com- 
merce should be subjected to regu- 
Jation. 

3. Section 500 of the transporta- 
tion act should not be construed as 
an expression by Congress of pref- 
erence for rail or water transporta- 
tion over transportation by motor 
vehicle, nor as a declaration by 
Congress of the relative importance 
to the public of the several kinds of 
transportation. 


FEDERAL LEGISLATION 


Common Carriers in Interstate 
Commerce 


4. Common carriers of persons 
and/or property in interstate com- 
merce on highways should be un- 
der the jurisdiction of the Interstate 
Commerce Commission or other 
properly constituted Federal tri- 
bunal and should be required to ob- 
tain certificates of public conveni- 
ence and necessity. In determining 
on the issue of such certificates the 
regulatory authority should give 
proper consideration to: 

5. Necessity for and convenience 
to the public of the proposed serv- 
ice; 

6. Quality and permanence of 
service to be offered by the appli- 
cant; 

7. The’ existing transportation 
service, whether by motor vehicle, 
water, rail or other agencies of 
transportation, the continued ex- 
istence of which is essential to pub- 
lic welfare— 

a. As to its present adequacy 
and possibilities for improvement to 
meet all reasonable public demands; 
and 

b. As to the effect thereon of the 
proposed service; 

8. The financial responsibility of 
the applicant, including adequate 
provision for surety or insurance, 
bond, or agreement, for protection 
of other users of highways, passen- 
gers, shippers and the general 
public, 

9. Adequate requirements should 
be imposed upon common carrier 
buses in interstate commerce to in- 
sure just and reasonable rates, with 
provision for publication thereof 
amd adherent thereto, amd. proper . 
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12. Provision should be made for 
keeping of proper accounts, in form 
prescribed by regulatory authority, 
and for filing of such periodic and 
other reports as such authority may 


reasonably require. 


13. Provision should be made for 
regulation of security issues. 
_ 14, In the interest of public safe- 
ty on highways, requirements as to 


qualifications and hours of service 
for drivers, as prescribed by regu- 
latory authority, should be observed. 

15. Carriers in continuous and 
bona fide operation during a stated 
period before and up to the time 
that legislation requiring certificates 
is enacted should be granted such 
certificates without further  pro- 
ceedings if their operations are bona 
fide for the purpose of furnishing 
reasonably continuous and adequate 
service and if they meet other re- 
quirements of such legislation. 
Contract Carriers in Interstate 

Commerce 

16. Contract carriers of persons 
and/or property in interstate com- 
merce on highways should be re- 
quired: 

17. To secure a permit to operate 
from the duly authorized regulatory 
authority; provided, however, that 
certificated carriers of persons 
should not be required to secure 
such permits for occasional contract 
service. 


(See Note B, par. 106-109) 

18. In the interest of public safe- 
ty on highways, to meet require- 
ments as to qualifications and hours 
of service for drivers, as prescribed 
by regulatory authority; 

19. To keep such records and file 
such reports as the regulatory au- 
thority may reasonably prescribe; 

20. To make adequate provision as 
to financial responsibility, including 


Effective 


surety or insurance, bond or 
agreement, for protection of other 
users of highways, passengers, ship- 
pers and the general public in cases 
of personal injury and/or property 
damage; 

21. As to contract buses in inter- 
state commerce, to observe minimum 
rates fixed by regulatory authority 


on the highway of any commodity 
not of his own production, for hire 
or for the purpose of sale by such 
carrier as principal or agent, unless 
he has a bona fide established place 
or place of business regularly and 
continuously used for sale of such 
commodity, and any private carrier 
of persons who arranges as agent 


and comply with rules and practices |©T principal to transport passengers 


applying to rates and service, as may 
be prescribed by such authority; 
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Other Carriers in Interstate 
Commerce 

24. Private passenger vehicles and 
private carriers of property should 
not be required to secure a permit 
from a Federal regulatory authority 
nor otherwise be subjected to Fed- 
erai regulation; provided, however, 
that 

25. Any private carrier of property 
who engages in the transportation 


“telling” 


on a share-expense or other irregu- 
lar fare basis, should be required: 
(See Note A, par. 89-94) 

28. To secure a license to operate 
from the duly authorized regulatory 
authority; 

27. To have financial responsibil- 
ity or adequate provision for surety 
or insurance, bond, or agreement, 
for protection of other users of high- 
ways, passengers, shippers and the 
general public; 

28. In the interest of public safety 
on highways, to meet requirements 
as to qualifications and hours of 
service for drivers, as prescribed by 


}regulatory authority, 


STATE LEGISLATION 
Common Carriers in Intrastate Com- 
merce 

29. Common carriers of persons 
and—or property in tntrastate com- 
merce on highways should be re- 
quired to obtain certificates of pub- 
lic convenience and necessity author- 
izing such operation. In determin- 





ing on the issue of such certificates 


is the most effective “selling” 





HESE are days of a “buyers’ 
market.” Theman with mon- 
ey to spend has no difficulty find- 
ing ways to spend it; and no limit 
of people who are glad to get it. 
What can you do to combat 
competition which will stop at 
nothing? How can you com- 
pete against exorbitant used-car 
allowances ? 


There’s just one sane policy to pursue. 
Follow that policy — no matter how big a 
trade-in allowance you are able to offer. It 


is this: 


Tell every prospect the real, basic selling 
points of your car. Bear in mind that effective 
“telling” is the most effective “selling.” 

Show why it is a better car .. . safer, easier 
to drive, more comfortable, easier to control. 

If your car is equipped with Bendix 
New Automatic Clutch or Bendix B-K 





A BENDIX PROOUCT 


Cushion Control achieves perfect 
clutch operation; ends the evils 
of variable, uncertain physical 
operation. Clutch engagement 
is smooth, faultless; get-away is 
swift, powerful. The clutch and 
clutch bearings last longer. 

As for B-K Vacuum Power 
Brakes, they are essential, fun- 
damental equipment from this 


time on — for any truly modern car. 
Power brakes alone provide the exact, pos- 
itive control demanded by today’s lighter, 


faster cars. And vacuum is the simplest, most 


Vacuum Power Brakes, you are one of the 


fortunates. You have a better, safer car to 


talk about; an easier car to sell. 


Bendix Automatic Clutch with its new 


Name 
Street and Ne. 


City and State. 


| 


exactly controllable, most reliable, most eco- 
nomical power for motor car brakes. 

Let us help you — with real facts about 
these two remarkable units; with construc- 
tive sales aids; with the kind of cooperation 
you will value and use—to your own advan- 
tage and profit. Write us today. 


BRAGG-KLIESRATH CORPORATION 


401 Bendix Drive, South Bend, Ind. 





(Subsidiary of Bendix Aviation Corporation) 


BRAGG-KLIESRATH CORPORATION, 401 Bendix Drive, South Bend, Ind. 
Sure! I’m interested in anything that will help me sell cars. Send me, free, your 
pocket-size books of facts about these usits that “make motor cars modera.” 


i SERGE ELLE 


Pt TSEHTEEe TAS 
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A new system of refrigeration 
control for truck bodies has recently 
been developed and introduced by 
the refrigeration division of Mack 
Trucks, Inc. 

It is claimed that with the new 
Mack statocherm (status-fixed, 
therme-heat) the refrigeration of 
motor truck bodies can be so con- 
trolled that perishable products can 
be carried over long distances at 
any desired temperature, with as lit- 
tle as one degree variance from the 
sclected temperature. 

The refrigerant, usually solid CO., 
is placed in an insulated compart- 
ment located at the bottom of the 
truck body where it does not inter- 
tere with loading space. The re- 
frigsrant rests on a ribbed alumi- 
num plate, chilling it. An adjacent 
compartment contains the control 
and clectric blower equipment 
whereby warm air from the food 
compartment is blown under the 
chilling plate and from there back 
into the food compartment inter- 
mittently under the control of the 
thermostat. A separate blower is 
used to maintain circulation of air 
within the food compartment, there- 
by maintaining uniform tempera- 
ture throughout this compartment. 

Air from the bottom o: the body 
is drawn down through a duct and 
blown along the ribs of the cold 
plate. Then the chilled air is blown 
back into the body at the top 
through another duct, so designed 
that the cold air is evenly distrib- 
uted. As this cold air drops to the 
bottom of the body it absorbs heat 
from the load and the body walls 
and is again circulated over the cold 
plate. 

When the temperature of the air 
in the Lody reaches the required low 





NIBROC AUTO 


Edited by Herbert C. Chase 


New System of Truck Body 
Refrigeration 


point the thermostat actuates the 
intermittent motor, which stops the 
intermittent blower so that the air 
is no longer passed through the 
chilling duct, although the other 
blower continues to agitate the air 
within the food compartment. When 
the body temperature rises about 
2° F., since no cold air is being in- 
troduced, the thermostat again actu- 
ates the intermittent motor and the 
air from the body is again passed 
through the chilling duct. Aithough 
there is a slight yariation in the 
temperature of the air in the body 
during the warming period, it is a 
uniform variation of very short 
duration and causes only a minute 
change in the load temperature, 
which can be said to remain prac- 
tically constant, 

The thermestat is adjustable for 
any desired temperature and also 
for any desired closeness of tem- 
perature down to less than one de- 
gree. It is the mechanical brain of 
the Mack Stratotherm, and, de- 
signed for use in truck service, is 
vibration proof. This is accom- 
plished by fastening the bi-meta: 
helix at both ends, but still per- 
mitting it to rotate by change in 
temperature. The rod that the 
helix actuates is set in a vertical 
position and dynamically balanced, 
the swerving and swaying of the 
vehicle having no effect on the deli- 
cate mechanism. The head of the 
thermostat, carrying the electrical 
contacts and temperattire scale, is 
placed outside the body and is there- 
fore not exposed to conditions within 
the body. 

The entire uperation of the con- 
trol and circulating systems is elec- 
trical, the current being drawn for 
this purpose fror: the truck’s storage 
vattery at twelve volts. 


TOWEL CABINET 
fits uader the dash 


CONTAINS FIFTY (50) NIBROC WET STRENGTH PAPER 


Standard Equipment on 
Hudson and Essex ; 
Terraplanes 


+ 
? 


TOWELS 


Approved and 
Recommended by 
Pierce-Arrow 


+ 
t 


+ 
¥ 


Nibroc De Luxe washable wet strength paper towels are manu- 
factured by a secret process which imparts to the paper great 


tensile strength 


and texture—when wet, almost as soft and 


smooth as ehamois—washable, lintless, absorbent. 


Uses: 


To clean hands, as a wiper for windshield, head lights, 


oil gauge, engine, 2nd for polishing metal; napkins, handker- 


chiefs, etc. 


Metal Cabinet 10%4x2%x3%. 
List price cabinet, 75 cents; 
refill of 50 towels, 25 cents. 
We also manufacture a full 
line of cabinets and towels for 
garages, filling stations, wait- 
ing rooms, offices and homes. 


Nibroc Towel Cabinets and 
towels were the outstanding 
accessory success at the New 
York Show, already handled 
by 600 distributors and leading 
jobbers. 


Write us today for this 1933 money maker with constant refill 


repeat sales opportunities. 


If at Chicago see us at Booth 49 Coliseum 


‘BROWN ‘COMPANY 


PORTLAND, MAINE 





RADIATOR SHUTTER 
RETURNS TO POPULARITY 


The exhibition of the 1933 models 
of motor cars indicates a return to 
popularity of the radiator shutter. 

Several quality cars are using the 
automatic shutter as permanent 
equipment, This list includes Dues- 
enberg, Marmon 16, Packard, Pierce- 
Arrow and Stutz. In addition to 
these, the Lincoln carries automatic 
Shutters behind the grille. 

It is noted that a great many of 
the cars in the 1933 line have pro- 
vided sufficient space between the 
radiator core and the grille to per- 
mit the installation of radiator shut- 
ters, while on certain models of cars 
the grilles are made removable so 
that shutters may be easily substi- 
tuted. 

One engineer recently stated that 
the automobile is like the home. The 
home owner would hardly think of 
starting the heater while all the 
doors and windows were open. On 
the contrary, he would probably first 
close all doors and windows and then 
ventilate after the house was com- 
fortably warm, 


CHRYSLER TO SPEAK 
AT BANQUET TONIGHT 


(Continued from Page 1) 
sand requests were presented for 
the 2,500 available seats at the 
affair. 

Starting with a banquet the eve- 
ning will continue with exactly one 
speech, to be made by Walter P. 
Chrysler. From then on the festivi- 
ties will consist of an elaborate en- 
tertainment program, with such 
headliners as Tex Guinan featuring 
the proceedings. 

The show to be presented is brand 
new and different in style from that 
to which the dealers and their sales- 
men at the New York show were 
treated. Mr. Chrysler's tacle will be 
graced by a number of celebrities in 
civic, banking ¢cnd business circles, 
including Mayor Cermak, Silas H. 
Strawn, Gen. Charles G. Dawes, 
Rufus Dawes, head of the Chicago 
Century of Progress Exposition, and 
Chicago newspaper publishers, 

Tables in the huge auditorium will 
be so placed that presidents of the 
various Chrysler units—Joseph E. 
Fields of Chrysler; K. T. Keller of 
Dodge, and Byron Foy of De Soto— 
will sit with their staffs. 

Roy Peed, sales manager of De 
Soto, is chairman of the banquet 
committee. Other officials at the 
function will be B. E, Hutchinson, 
chairman of Plymouth; J. W. Frazer, 
sales manager of Chrysler; A. van- 
DerZee, sales manager of Dodge, and 
Harry Mocck, sales manager of 
Plymouth. 


SPARKS 


(Continued from Page 2, 





ple see eye to eye with her as to the 
Dodge. 
* * * 

BEFORE I CAME OVER here for 
the show I dropped in at the Dodge 
plant, and I observed the young 
woman engaged in whaddeye think? 
A discus throwing match with none 
other than Fred Zeder, Chrysler 
vice-president in charge of engineer- 
ing. That girl heaves a mean dis- 
cus, if you ask me. I queried her. 
“What do you like best about the 
new Dodge?” She shot back, “The 
fact that they’re like athletes—they 
carry no excess weight to hold them 
back.” 

Which wasn’t a bit bad. consider- 
ing it was impromptu, if that’s the 
word, 

o - * 

AND THE GREATEST SHOCK I 
get is to find that Jim Levy, one of 
the oldest dealers on the row, who 
has been selling Buicks for years, is 
in the Chicago Memorial Hospital, 
laid up with pleurisy. He expects to 
be out in a couple of days. but Win 
Zucker, general manager of Stewart- 
Warner, and I paid him a visit, be- 
cause Win and I go back to those 
good old days with Levy when Chi- 
cago really was the center of activ- 
ity in'thihgs automobile, ©‘ ': > *? 
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Slepian’s “Ignitron” Control 


Dr. Joseph Slepian and Leon R. 
Ludwig of the Westinghouse Re- 
search laboratories have developed a 
revolutionary method of controlling 
mercury-arc devices which is more 
positive and many times faster in 
action than methods now in use, 

The arc can be started sixty times 
a second at any point on the voltage 
wave, and since there is no grid to 
be protected from heating, but mere- 
ly a carborundum pencil dipping in 
the mercury pool, large currents can 
be controlled just as easily as small 
ones. The smal! !aboratory speci- 
men of the new “Ignitron” tube il- 
lustrated, is carrying 60 amperes at 
185 volts d. c., with only 0.15 average 
amperes and 30 watts loss in the con- 
trol element (“igniter”). 

The secret of the Slepian-Ludwig 
control lies in a high resistance rod, 
partly immersed in the mercury pool, 
which when energized starts an arc 
cathode. For a one-eighth inch re- 
sister rod dipping: one-fourth inch 
below the surface of the mercury, 
tests showed the minimum voltage 
for starting the arc was about 130 
volts; a sudden application of 250 
volts started the arc in less than five 
micro-seconds. During tests the 
starter worked equally well in solid- 
ified tin, proving that its operation 
is independent of the degree of im- 
mersion of the rod, and that it does 
not depend upon an actual breaking 
of contact with the mercury. Based 
on careful experiments. the extraor- 
dinary performance of the “igniter” 
is believed to be due to conditions at 
the rod-mercury junction which is 
found similar to the last contact 
point of separating contacts. De- 
tails of the development of this form 
of control promises to be one of the 
most interesting papers to be pre- 





sented at the forthcoming national 
A. I. E. E. meeting in New York, 

Sidestepping the baffling problems 
of grid control for heavy currents in 
a single leap, “Ignitrons” give even- 
tual promise of radical improvements 
in control methods in industry and 
central stations. 


MASTER BRAKE STATION 
GROUP IS ORGANIZED 


Hoboken, N. J., Jan. 26.—After 
holding a number of meetings at 
which engineers from brake lining 
plants have given lectures and 
practical demonstrations on the 
technical points and practical work 
of automobile brake lining, an or- 
ganization composed of representa- 
tives of Master Brake Stations in 
Hudson county has decided to ad- 
vertise as a group in the daily 
papers. 

The watchword of the organiza- 
tion is “Safety.” The group is 
headed by Mr. Corcoran of North 
Bergen, S. John Herber of Union 
City and John Kamp of West New 
York. 





PROTEST ATTEMPTS TO 
DIVERT GAS TAX FUNDS 
Springfield, Mass., Jan, 28.—The 
Automobile Club of Springfield will 
continue to voice opposition lo any 
proposal to divert gas tax runds to 
other than highway use, it was said 
yesterday by Charles J. Voegl, sec- 
retary of the club. Gov. Joseph B. 
Ely’s buaget recommendation along 
this line of economy came in for a 
certain amount of criticism by the 
club. The governor would make 
$8,000,000 of highway funds, with the 
bulk of this amount secured throvgh 
the tax on gasoline, available for 
general purposes, instead of for 
highways. 


ADVERTISERS, 
ATTENTION! 


There are four more show issues: 


When you advertise in these show issues, this week, 
during the Chicago show you will reach not only the 
leading dealers and factory executives here for the show, 
but thousands of copies of each issue will be distributed 
to others who did not have time to go. 


In Chicago, telephone Andover 2400 and give us the 
size and shape of advertising copy you wish to insert. 
We can handle copy in our New York plant up to 9 a. m. 


preceding publication date. 


We have facilities for making cuts rapidly. 


This’ is 


the most complete printing plant of its kind. Get in 
touch with any of the following men in Chicago this week, 


or call us direct: 


George M. Slocum, Hotel Sherman 


W. R. Cotton, 


Chicago Office 


Phone Andover 2400 


H. A. Tarantous, Chicago Office 
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TRUCKS AND RAILS FIND ACCORD 
ON MANY TRANSPORT PROBLEMS 


(Continued from Page 11} 


the regulatory authority should give 
proper consideration to: 

30. Necessity for and convenience 
to the public of the propused serv- 
ice; 

31. Quality and permanence of 
service to be affered by the appii- 
cant; 

32. The existing transportation | 
service, whether by motor vehicle, | 
water, rail or other agencies of | 
transportation, the continued exist- | 
ence of which is essential to public | 


welfare— | 

a. As to its present adequacy and 
possibilities for improvement to meet 
all reasonable public demands; and, 

b. as to the effect thereon of the 
proposed service; 

33. The financial responsibility of 
the applicant, including adequate 
provision for surety or insurance, 
bond or agreement for protection of 
other users of highways, passengers, 
shippers and the general public. 

34. Adequate requirements should 
be imposed upon common carrier 
buses in intrastate commerce, to in- 
sure just and reasonable rates, with 
provision for the publication thereof 
and adherence thereto, and proper 
inhibition against undue discrimina- 
tion. 


PROPOSED BY |: 
RAILROADS HIGHWAY USERS 

35. Adequate re-| 36. Adequate re- 
quirements should |quirements should be 
be imposed uponj|imposed upon com- 
common carriermon carrier trucks 
trucks in intrastate'in intrastate com- 
commerce to insure|merce to insure just 
just and reasonable'and reasonable rates, 
rates, wtih provision! with provision for 
for the publication'the publication there- 
thereof and adher-lof nad adherence 
ence thereto, and'thereto, and* proper 
Proper inhibition|inhibition against 
against undue dis-jundue discrimination, 
crimination. lit and when suffi- 
(See Note A, para-\cient data have been 
graph 95-96.) \collected to indicate 
the desirability § of 
jsuch regulation in 

\public interest. 
(See Note A, para- 

graph 97-101.) 


37. Provision should be made for 
keeping of proper accounts, in form 
prescribed by regulatory authority. 
and for filing of such periodic and 
other reports 2s such authority may 
reasonably require. 

38. Provision should be made for 
regulation of security issues. 

39. In the interest of public safety 
on highways, requirements as to 
qualifications end hours of service 
for drivers, as prescribed by regu- 
latory authority, should be ob- 
served. 

40. Carriers in continuous and 
bona fide operation during a stated 
period before and up to the time 
that legislation requiring certificates 
is enacted should be granted such 
certificates without further pro- 
ceedings if their operations are bona 
fide for the purpose of furnishing 
reasonably continuous and adequate 
service and if they meet other re- 
quirements of such legislation. 

Contract Carriers in Intrastate 

Commerce 

41. Contract carriers of persons 
and-er property in intrastate com- 
merce on highways should be re- 
quired: 

42. To obtain permits authorizing 
operation, the regulatory authority 
to consider effect of proposed opera- 
tion'upon highways and upon safety 
and, convenience of the traveling 
public; provided, however, that 
certificated carriers of persons 
should not be required to secure such | 
permit for occasional contract serv- | 
ice: 


PROPOSED BY 


(See Note B, par. 106-109) 


43. To keep such records and file 
such reports as the regulatory au- 
thority may reasonably prescribe. 

44. To make adequate provision as 
to financial responsibility, including 
surety or insurance, bond, or agr 
ment, for protection of ot 
of highways, passe , shippers 
and the general public in cases of 
personal injury and/or property 
damage; 

45. In the interest of public safety 
on highways, to meet requirements 
as to qualifications and hours of 
service for drivers, as prescribed by 
reguiatory authority, 

46. As to contract buses in intra- 
state commerce, to observe mini- 
mum rates fixed by regulatory au- 
thority and comply with rules and 
practices applying to rates and serv~ 
















ice, aS may be prescribed by such 
authority; 


PROPOHED BY 
RAILROADS 


PROPOSED BY 
| HIGHWAY USERS 
47. As to contract} 48. As to contract 
trucks in intrastate|trucks in intrastate 
commerce, to observe|commerce, to observe 
minimum rates fixed minimum rates fixed 
by regulatory au-|by regulatory au- 
thority and comply|thority and comply 
with rules and prac-|with rules and prac- 
tices applying to| Lices applying to 
rates and service, as\rates and service, as 
may be prescribecd;may be prescribed by 
by such authority. |such authority, if and 
(See Note A, para-when sufficient data 
graph 102-103) |have been collected 
|to indicate the de- 
jsirability ef such 
|regulation in public 

linterest. 

(‘See Note A, para- 

a graph 104-105) 

Other Carriers in Intrastate 


Commerce 

49. Private passenger vehicles and 
private carriers of property should 
be subject only to the requirements 
of state registration and _ police 
regulation; provided, however, that: 

50. Any private carrier of property 
who engages in the transportation 
on the highway of any commodity 
not of his own production, for hire 
or for the purpose of sale by such 
carrier as principal or agent, unless 
he has a bona fide established place 
or places of business regularly and 
continuously used for sale of such 
commodity, and any private carrier 
of persons who arranges as agent or 
principal to transport passengers on 
a share-expense or other :rregular 
fare basis, should be required: 

(See Note A, par. 89-94) 

51. To secure a license to operate 
from the duly authorized regulatory 
authority; 

52. To have financial responsi- 
bility or adequate provision for 
surety or insurance, bond, or agree- 
ment, for protection of other users 
of highways, passengers, shippers 
and the general public; 

53. In the interest of public safety 
on highways, to meet requirements 
as to qualifications and hours of 
service for drivers, as prescribed by 
regulatory authority. 

ALL CARRIERS IN INTERSTATE 
AND INTRASTATE COMMERCE 

54. All carriers should be required 
to observe regulation as to safety 
devices and measures, size, weight, 
speed and operation of motor ve- 
hicles. 

55. Suitable provision should be 
made for enforcing all regulatory 
requirements. In view of the prin- 
ciple herein recommended (Para- 
graph 61) that highway users should 
pay the cost of highways of general 
use and contribute in part to the 
cost of arterial routes through cities, 
municipalities should not adopt re- 


strictions beyond those imposed by | 


state laws on traffic on such ar- 
terial routes, 


(See Note C, par. 110-111, dissent by Mr | 


Hooper) 


RAILROAD OPERATION OF 
MOTOR VEHICLES 

56. Opportunity should be given 
for rail carriers to engage, either 
directly or through subsidiaries, in 
motor vehicle service on highways 
on equal terms with all others and 
without discrimination in favor of 
or against other transportation 
agencies in the same field. This 
should include righ t to purchase, 
equally with all others, lines then 
in operation, as well as to establish 
new lines. Necessary meodifications 
of anti-trust laws should be made 
for this purpose. 

GRADE CROSSING 

NATION 

57. State laws requiring railroads 
to make capital expenditures for 
grade crossing elimination in excess 
of wapitalized savings in operating 
expenses therefrom should be re- 
pealed. In computing the savings 
the only items to be considered are 
those of a tangible nature, such as 
relief from employment of watch- 
men, crossing tenders or automatic 
evices, maintenance of crossing and 
the like. When the foregoing prin- 
ciples are accepted, each case should 
be considered on its merits and final 
decision as to whether the crossing 
should be eliminated and, if to be 
done, the division of the cost should 
be determined jointly by the Pub- 
lic Service Commission and _ the 
highway commisison of the state. 

TAXATION 
Amount of Taxes 

58. e total amount of taxes to 
be coll@cted should be determined 
by the annuai*highway budget.” * 


ELIMI- 








59. The budget should take into 
account the economic requirements 
of (a) administration; (b) mainte- 
nance of existing highways; (c) in- 
terest charges on outstanding high- 
way debt; (d) amortization or re- 
placement charge; and (e) improve- 


ment of existing highways and / or | 


construction of new highways. 


60. Projects for improvement of or | 


additions to existing highways 
should not be undertaken unless 
traffic surveys and / or other careful 
studies indicate economic justifica- 
tion. 


61. Motor vehicles should pay the | 
entire cost of the state highway sys- | 


tem. They should pay also a part 
of the cost of county and / or town- 
ship highways, that part to be de- 
termined by the extent to which 
such county and / or township high- 
ways are in general use rather than 
local use. Furthermore, motor ve- 
hicles should contribute in part to 
the cost of arterial routes through 
cities. The classification of high- 
ways between those of general use 
and those of local use, and the de- 
termination of the extent to which 
special motor vehicle taxes should 
be used to pay part of the cost of 
arterial routes through cities, 
should be made by the authorities 
in each state in the light of its local 
conditions, 

62. The annual cost of highways 
should include administration, main- 
tenance, interest charges on high- 
way debt, and amortization of capi- 
tal expenditures, 

DIVISION OF TAXES 

63. The apportionment of special 
taxes among motor vehicles of vari- 
ous types should be based upon use 
of facilities required, and should be 
sufficient to pay their fai: share of 
total annual costs, as defined in 
Paragraph 62. Separate schedules 
should be determined for passenger 
automobiles, buses and trucks. 

64. The basic cost of constructing, 
improving and maintaining a given 
highway should be determined from 
a highway designed for private pas- 
senger vehicles and other vehicles 
commensurate therewith. All vehicles 
using such highways should pay 
their proportionate share of that 
total as a base tax. The total addi- 
tional cost of construction, improve- 
ments and maintenance to make a 
road suitable for a type of vehicle 
requiring such additional cost should 
be shared by each vehicle of that 
type and each vehicle of greater 
size. Thus, each group should share 
in the base cost plus all increments 
of cost up to and including cost re- 
quired by it. 

65. For passenger 
there should be: 

a. A registration fee, graduated 
according to weight or horsepower, 
and 

b. A gasoline tax. 

66. For buses and other vehicles 
carrying passengers for hire, there 
should be: 

a. A registration fee, based on 
mileage operated and graduated ac- 
cording to seating capacity, and 

b. A gasoline tax. 

67. For trucks there should be: 

a. A registration fee, graduated 
so that it will increase more than 
directly with weight, and 

b. A gasoline tax. 

Diversion and Evasion of Taxes 

68, Special taxes levied upon mo- 
tor vehicles using highways should 
be devoted entirely to highway pur- 
poses. There should be no diversion 
of such taxes in any degree to any 
other purpose, 

69. Gasoline taxes should not be 
so high as to encourage evasion. 

ADMINISTRATION 
70. Our highways are now under 


automobiles 


'the jurisdiction, responsibility and 


control of different governmental 
units, such as the state, county, and 


the town or township. Cities have | 


jurisdiction over and are responsible 
for city streets. There should be as 
complete administrative coordina- 
tion as possible between these gov- 
ernmental units, to the end that 
there may be realized the utmost 
in efficiency and economy in high- 
way expenditures. 

71. The only effective means to 
centralize authority, to simplify the 
problem of imposing and collecting 
charges for highways of general 
motor use, to prevent unreasonable 
duplication of charges, and to insure 
expenditure of the special motor ve- 
hicle funds on highways of general 
motor use economically justifying 
such expenditures, is to have the 
state progressively take them over. 
The state should be the sole agency 
for special automotive taxation. 


RECIi ROCITY BETWEEN STATES 
72. States should enter into recip- 








particular instance. ‘visions of the ict 


| 
rocal agreements for issuance of 
c. Ample data are|should be entitled to 


special licenses for commercial ve- 


i now available and|iuch permit, which 
hicles to cover states other than the ey need - ; wer ee issued ior 
; or regulation ofj\a efinite period, 

home state at equitable rates to be common carrier|should be assignable 
determined by the conditions which | rates and charges,| with the approval of 
both of passengers|the commission, :nd 


prevail. 


and of property. jrevocable by it for 

PHYSICAL REGULATION d. Such regulation|good «nuse spews. 
. * : s is a prime neces-| e, “There should be 
Dimensional and Weight Limitations | sijy" for effective, required as pre= 
73. Whatever changes may be} state regulation. |jrequisites to the 


e. There is no other;\commencement of 


made by a state affecting existing means by which ex-|operations: 


equipment, i. e., in use or manufac- | isting inequity of al (1) if by common 

, i x partly regulated and|carriers, 

tured prior to January 1, 1933, a a partly unregulated; (a) a permit, and 

reasonable period should be allowed | national transporta-|(b) liability insure 
y tion system can beljance that will assure 

to wear out such equipment. removed, edequate protection 


74. No vehicle should exceed a| lfor loss or damage to 

total outside width, including any} cargo and for per- 

: : jsonal injuries and 

load thereon, of eight feet, with the | iproperty damage; and 

exception of existing vehicles which, |¢2) if by contract 
ah oe ‘s at 

by reason of substitution of pneu- fond ant liability "aad 

matic tires for other types of tires, } |surance to secure thé 

P is | public in case of per~ 

a unreasonably exceed this | ifonal injury or prepe 
. erty damage. 

75. No vehicle, unladen or with a. “All motor care 

: riers for hire should 

load, should exceed a height of 12 be required to keep 

feet 6 inches. such records of op- 

76. It is recognized that provision 
should be made for occasional or 
exceptional movements of materials 





eration performed b 
them and make suc 
reports as the com- 
mission may reason- 


; ably prescribe."’ 
or objects of dimensions which may 83. The reasons for 
these recommenda- 


exceed established limits, and that 
opportunity should be offered for 


tions are given by 
the commission in its 


j j 1932 annual report, 
securing special permits. page 30, ana 
PROPOSED BY PROPOSED BY Docket 23,400, viz.: 

RAILROADS HIGHWAY USERS a. “There is sube 
77. Believing that) 78. The recommen- stantially no de- 





weights and lengths\dations of the high- mand for public regue 


are matters  that|)way users for weights lation of the charges 
should be left to thejand lengths are those of motor trucks t 
proper state regula-|adopted November 17, protect shipper 
tory authority, as/1932, by the Ameri- against exorbitant or 
they may find to be|\can Association of discri min atory 
in public interest,|State Highway Offi- charges. The demand 
the railroads are un-|cials and the U. &. has been chiefly from 
able to make any/Bureau of Public the railroads, and 
definite recommen-|Roads for the pur- for the prescription 
dations for uniform|poses of: (a) estab- of minimum rather 
application. lishing one of the than max imum 

|fundamental prere- charges. 

quisites of highway b. “Indications are 

design; (b) promot- that the number of 


motor truck operators 


ing efficiency in in- 
fing y is very large and that 


lterstate operation of 


motor vehicles; ici their operations sare 
securing safety in mostly on a small 
|highway operation; scale. Regulation 
lid) removing unde- which is appropriate 
sirable equipment and and practicable in 
operations from the the case of a come 
highways; and te) paratively few large, 
stabilizing on a defi- well-organized com- 





panies may be quite 


ite basis the many 
+) impracticable in the 


relationships be- 





—_——$P$_ eee 


tween the highway case of a multitude 
and the motor ve- of individuals or 
|hicle. The highwey small concerns.” 
users urge the ac- c. AS noted in 
leeptance of the en- Docket 23,400, page 
jtire code, reprinted 384, “A further con- 
lin full as Appendix A. sideration is that the 
{«See Note D. para- Federal Government 
graph 112.) is wholly inexperi- 
mitt enced in this field of 
regulation. Under 
Part Il i these circumstances 


make haste slowly,” 
and, as noted in thé 
1932 annual report, 
page 20, “to be guided 
by the experiments 
which the states sre 
making in this direce 
tion, and by its ithe 


| we deem it wise to 


Explanatory Notes 


NOTE A.—REGULATION OF RATES 
Interstate Common Carriers 
VIEWPOINT OF | VIEWPOINT OF 


RAILROADS | HIGHWAY USERS : 

719. “Adequate re-| 81. “Adequate _re- perience . own 
quirements — should'quirements should be i os, h ~ regu@ 
be imposed uponiimposed upon com- aan a a saree, 
common carrierjmon carrier trucks eee 


trucks in intrastate|in interstate com- 


commerce to insure|mere to insure just the latter regulation 


be established us we 


just and reasonable and reasonable rates, 1e 
rates, with provision|with provision § for recommend. 
for publication!publication thereof &4. The highway 


users believe that the 


thereof and adher-and adherence there- 5 

ence thereto, and'to, and proper inhi- public interest will be 

proper inhibition|bition against undue best served if these 
against undue dis-discrimination, if and recommendations sre 

crimination.” (Para-|when sufficient data observed with the 
graph 10.) ‘have been collected following quulifica- 
80. The Ra ilroadite indicate the desir- tions: 

representatives advo-lability of such reeu- a. The highway 


cate the above pro-lation in public in users are willing to 


visions for the fol-'terest.”’ (Paragraph concede the principle 
lowing reasons: |11.) , of certificates of con- 
a. The undesirable! 82. The Highway venience and neces- 


LK ee 


features from the!Users accept the rec- | sity for common car- 
shipper's point ofiommendations of the | riers of property in 
view of secret rates,iInterstate Commerce interstate commerce 
rebates and discrim-|Commission with re- | under the conditions 
ination. which are!spect to regulation of herein prescribed 
not only now pos-'rates as made _ in| (Paragraphs 4-8.) 
sible but also actual-!Docket 23,400, pares | largely as a means of 
lv occur, cannot!386-387, and reat. | quickening experi- 
otherwise be elimi-'firmed in its 1932 mentation in this 
nated nor can there|*nnual report, page field of regulation 
be a proper rate sta-!20, viz.: b. In_ the interest 
bilization so essen-| a. “No person should lof public safety on 
sential to shippers.|be permitted to op- |the highways co 
b. Co-ordination of\erate a motor ve- lmon and Veeck 
all forms of trans-\hicle for the trans- | leaveriaea ae Gesrres 
portation cannot be'nortation of property | \should - Bsaperny 
made on an_ eco-for hire, either as & Lien eeenese a 
nomic basis  untillcommon cerrier or # pole Tifloett as to 
there is a reasonablejcontract carrier, over | —o oe _ 2D d 
approach to similar|nublic highways in| ees a eee a 
regulation of ihelinterstate com- | Sr ee ere eribe 
forms to be co-or-\merce, without first | th ae etery §868u- 
dinated so that each{having secured x | ts y. 
form can find  its|permit. | INTERSTATE CONTRACT 
own economic nlice! b. “All motor car- - s na ; 
in the scheme oflriers for hire should CARRIERS 
distribution andjbe required to apply | VIEWPOINT OF VIEWPOINT OF 
thereby give the|to the commission | RAILROADS | HIGHWAY USERS 
public that form of'for a permit to! 45, Contract car-| 87. Contract cuiiier 
transportation thatioperste, ard upon] rier trucks in inter-trucks in intestate 
more nearly meets|eompliarce with #ll | state commerce “to\commerce “to observe 
its needs in each/the applicable pro-|observe minimum.minimum rates fixed 


| rates fixed by regu-iby reeulatory aut hor- 








latory authority and ity and comply with 

ASK $15,000,060 CLAIMS comply with rules rules and practices 
Dre and practices applv- applying to rates end 

AGAINST FISK ALLOWED | ing ‘to rates andiservice, as mar 
Boston, Mass., Jan. 28.—Allowance | service, as may beprescribed by such 


| prescrived by suchauthority, it 


of claims totaling more than $15,- : 
000,000 against the Fisk Rubber | (Continued on Page 14) 
Company of Chicopee Falls is asked | -- 


decelerate |G, M, EMPLOYMENT 
SHOWS FURTHER GAIN 








and John B. Pierce, who are setting | 
their houses in order preparatory to | 
the filing in the court of a petition | 

by the Fisk Reorganization Com-| |. 5 : 

mittee asking for a public sale of | New York, Jan. 28.—General Mo- 
Fisk assets. The receivers ask that |tors Corporation announced today 
the court set February 6 as the last | that the number of its employees in 
day when objections to allowance or |the United States increased 12,612 
disallowance of claims may be filed. | during December This represenie 
Appointment of a special master to| the fourth consecutive monthly gai 
hear evidence of claims’ td‘ which} Employment by General Motor 


pbicaton i fied On OF RANG FFRCT: Linereased, 26976 44 Ue Pash. 14uk 
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(Continued from Page 13) 


(Para-\when sufficient data 
graph _ 22.) Ihave been collected 

85. The Rai lroad'te indicate the desir- 
representatives advo-\ability ef such regu- 
cate the above pro- lation in public in- 
(Paragrapo 


authority.” 


visions for the fol-'terest.”’ 
lowing reasons: 123.) 

a. The legal prob-| 88. The Highway 
Jems which hereto-!Users propose that if 
fore have caused dif- and when sufficient 
ficulty now havel\data have been col- 
been solved by reeentilected to indicate the 
Supreme Court deci-\desirability of such 
sions; lrsgulation in public 

b. Regulation Oflinterest, contract 
carriericarrier trucks in in- 

c om merce 
observe the 
requirements. 


common } 
rates and fares can-'terstate 
not otherwise be!should 
made cffective: labove 
c. Stability in rateiThe reasons riven in 
structure cannot be|/Paragraphs 92-84 ap- 
secured without itiiply to contract car- 
d. Co-ordination ofjriers as well as com- 
rail and  highwav!mon carriers. 
transportation can-) 
not be successfully! 
achieved otherwise. | 
e. Sound =  develop-! 
ment of highway, 
transportation can- 
not otherwise be 
achieved and the 
economic field with- 
in which each form 
of transportation can 
most effectively op-' 
erate cannot other-! 
wise be determined: 
f. Interests of 
sall shippers can- 
no: otherwise be ade-! 
quately safeguarded.| 


OTHER CARRIERS IN INTER- 
STATE AND INTRASTATE 
COMMERCE 


(Agreed upon by both Railroads and High- 
way Users) 


89. “Any private carrier of prop- 
erty who engages in the transporta- 
tion on the highway of any ccom- 
modity not of his own production, 
for hire or for the purpose of sale by 
such carrier as principal or agent, 
unless he has a bona fide estab- 
lished place of business regularly 
and continuously used for sale of 
such commodity, and any private 
carrier of persons who arranges as 
agent or principal to transport pas- 
sengers on a share-expense or other 
irregular fare basis, should be re- 
quired: 

90. “To secure a license to oper- 
ate from the duly authorized regu- 
latory authority; 

91. “To have financial respcnsi- 
bility or adequate provision for 
surety or insurance, bond or agree- 
ment, for protection of other users 
of highways, passengers, shippers 
and the general public; 

92. “In the interest of public 
safety on highways, to meet re- 
quirements as to qualifications and 
hours of service for drivers, as pre- 
scribed by regulatory authority.” 
(Paragraphs 25 to 28, inclusive, and 
50 to 53, inclusive.) 


INTERPRETATION | INTERPRETATION 
OF RAILROADS OF HIGHWAY 
93. In the above USERS 

provisions the rail-| 94 The highway 


representativesjusers Cannot agree to 
have as their ur-|any interpretation of 
pose the contro ofthese provisions 
certain operations which would limit or 
over the highways hamper the use of a 
that are demoraliz-'motor truck as an 
ing local markets,jinstrument of trans- 
injurious to essen-|portation by the 
tial, established busi- established producer, 
ness, and contrary|merchant, farmer or 
to public interest.jother private car- 
For this purpose itirier whose operations 
is the intention tojare outside the pro- 
seek roper regula-,visions of paragraphs 
tory Ve gislation,25 and 50 
thiough an occupa- 
tional tax or other- 
wise. 
INTRASTATE COMMON CARRIERS 
VIEWPOINT OF VIEWPOINT OF 
RAILROADS HIGHWAY USERS 
95. “Adequate 97. ‘Adequate re- 
quirements should be quirements should be 


road 


re-| 


imposed upon com- imposed upon com- 
mon carrier trucks!mon_ carrier trucks 
in intrastate com-|in intrastate com- 


merce to insure justjmerce to insure just 
and reasonable rates, and reasonable rates, 
with provision for.with provision for 
the publicationthe publication there- 
thereof and adher- of and adherence 
ence thereto, andthereto, and _ proper 
proper inhibition inbibition against un- 
against undue dis- due discrimination, 
crimination.” (Para-jif and when sufficient 


graph 35.) jdata have been col- 


96. The railroad|lected to indieate the 
representatives advo- desirability of such 
cate the aboveiregulation in public 
provisions for the! nterest.” (Para- 


following reasons: jé@raph 36.) 

a. It is an estab-| 98. The highway 
lished policy already|users are opposed to 
in most states as to|regulation of rates of 
carriers of persons,|cOmmon and contract 
and in an ever im-\Carriers of property 
creasing number of/in intrastate com- 
States as to carriers merce at this time, 
of property; jlargely for the rea- 

b. All reasons forsons given in objec- 
such action applying|tion to regulation of 
to interstate opera-|rates in 
tion apply with equal|/¢ommerce. 
or even greater force|A. Paragraph 82-84). 
to intrastate opera-|Purthermore: 


tion; (See Note A,| 99. While many 
paragraph 80.) (States have some 
d. The Interstate/form of rate regula- 


Commerce Commis-\tion upon their books, 
sion, in its annual)¢Xperience does not 
report for 1932,/yet indicate that 
States that it is “to/such regulation can 
be guided by the ex-i/be effectively en- 
periments which the}forced. 
states are making inj 100. Rate regulation 
frection,”/for contract carrier 
some’ 


i 


this 

While * 5 qtes) ove ti : is’ now be- 
i waa el aR ase Preguletion 
f ; <f : ; : 


af 


reasons 
to 
tract carriers. 
Note A, para. 86 





not be had fully un-|may be in public in- 

less and until above/terest; how far it is 

requirements are em-|practicable to burden 

bodied in law. jthe administrative 
forces with policing 
of hundreds of thou- 
sands of contract 
carrier operations; 
how far any rates 
can be defined for 
movements so diverse 
without “freezing” 
the rate structure at 
rail or artificially 
high levels, is not 
clear in the judgment 
of the highway 
users. 

101. If and when 
the collection of fac- 
tual data and the ex- 
perience gleaned from 
regulation now im- 
posed by state bodies 
indicate that regula- 
tion of the common 
and contract carrier 
engaged in imtra- 
state commerce is 
practicable and de- 
sirable in public in- 
terest, the highway 
users wil not oppose 
such action. 


INTBASTATE CONTBACT CARRIERS 


102. Contract car-| 104. Contract car- 
rier trucks in intra-\rier trucks in intra- 
state commerce ‘“‘tojstate commerce ‘‘to 
observe minimumjobserve minimum 
rates fixed by regu-|rates fixed by regu- 
latory authority and'latory authority and 
comply with rulesicomply with rules 
and practices apply- and practices apply- 
ing to rates and'ing to rates and serv- 
service, a8 may lbelice, as may be pre- 
presribed by suchiscribed by such au- 
auuthority. thority, if and when 

(Paragraph 47.) sufficient data have 

103. The railroad|been collected to in- 
representatives ad-idicate the desirabil- 


vocate the above pro-jity of such regulation 


visions for the same! jn 
that 
interstate 


public interest.’ 

apply|(Paragraph 48.) 

con-| 105. The highway 

(Seejusers advocate post- 

). |ponement of such re- 
‘quirements until, as 
{noted above, the de- 
lsirability in public 
interest is clearly 
lindicated. The rea- 
{sons given in para- 
|graphs 82-84, with 
respect to interstate 
lcommon carriers, ap- 
Iply here as well. 


NOTE B. PERMITS 


(Agreed upon by both railroads and high- 
way users) 


106. Contract carriers in interstate 





secure a permit to operate from the 
duly authorized regulatory author- 
ity; provided, however, that cer- 
tificated carriers of persons should 
not be required to secure such per- 
mits for occasional contract ser- 
vice.” Paragraph 17). 

107. Contract carriers in intrastate 
obtain permits authoizing opera- 
tion, the regulartory authority to 
consider effect of proposed opera- 
tion upon highways and upon safety 
and convenience of the traveling 
public; provided, however, that cer- 
tificated carriers of persons should 
not be required to secure such per- 
mit for occasional contract service.” 
(Paragraph 42). 


INTERPRETATION INTERPRETATION | 
OF RAILROADS | OF HIGHWAY 
108. ‘vhe railroad) USERS 

representatives main-| 109. The highway 


tain that it has been|users accept the defi- 
correctly held that ajnition of permit set 
permit to operate isi\down by the Inter- 
granted as a priv-jstate Commerce Com- 
ilege. Thus the Su-/mission that when a 
preme Court has re-|motor carrier has 
cently stated in the|complied with provi- 


(Continued on Page 15) 


CHICAGO STEEL PLANTS 
SHOW IMPROVEMENT 


Chicago, Jan. 28.—For the first 
time this year steel producers im the 
Chicago district are operating above 
15 per cent. of capacity. This is an 
increase of two to three points for 
the week and is due to the release 
of a large number of small, miscel- 
laneous tonnages. 

It is reported that the Inland 
Steel Company is operating seven 
of its twenty-seven open hearths, 
while the Illinois Steel Company is 
at 13 to 14 per cent. of capacity. 

In the last few weeks more than 
a thousand men have been recalled 
by Chicago steel producers. ~ The 
Inland is understood to have taken 
back 600 this week. Rail mills of 
the Illinois Steel Company and the 
Inland Steel Company at Gary and 
Indiana Harbor, respectively, are 
operating this week. The Inland 
mill has not been rolling rails for 
several weeks. 

Chicago steel makers are meeting 
Eastern competition and as a result 
a wide spread is quoted on some 





commerce should be required “to| products. 


Chicago Show Sales Count 
To Be Announced Daily 





(Continued from Page 1) 


quet of the trade association, they 
have held meetings with their rep- 
resentative sales forces to get them 


on their toes for the show week 
drive. 

Reduced railroad rates on all lines 
entering Chicago has assured a 
goodly attendance of dealers and 
prospective individual buyers from a 
wide area in the Mississippi Valley. 
States represented by early arrivals 
include Texas on the south, Utah 
on the west and Ohio on the east. 
While many cities in this territory 
hold interesting exhibits promoted 
and staged for the most part by 
dealers, the Chicago show continues 
to draw from afar because of its 
national prestige. 

The usual number of hotel dis- 
plays lend atmosphere to automobile 
show week. All of the leading hos- 
telries in the Loop and several in 
the outlying districts are staging 
pretentious motor car exhibits. Just 
what effect these shows have on at- 
tendance at the Coliseum exposition 
is problematical, but it is to be as- 
sumed that they all aid in boosting 
show week in Chicago, and that 
means concentration on the in- 
dustry. 

The late lamented Sam Miles, who 
founded the Chicago show as well 
as the New York exposition, early 
regarded the hotel displays as a 
most desirable advertisement for the 
Coliseum show. In later years, how- 
ever, there was some question in 
his mind as to their efficacy in that 
direction. Sam began to look 
askance at the pretentious propor- 
tions which the Loop displays were 
assuming and, it is said, doubted 
very much their value as publicity 
for the national exposition. 

However, there is one thing cer- 
tain that while the latest models of 
motor cars may be seen in all their 
glory at the leading hotels and in 
greater quantity as to body types of 
individual makes, one must go to 
the Coliseum to review the latest in 


automobile accessories. The balcony 
is given over as usual to an inter- 
esting display of fitments and there 
are sufficient devices on exhibition 
to keep the visitor intrigued. 

On the main floor of the Col- 
iseum 1933 models are shown of the 
Auburn, Buick, Cadillac, Chevrolet, 
Chrysler, Continental, De _ Soto, 
Dodge, Franklin, Graham-Paige, 
Hudson, Hupmobile, Lincoln, Nash, 
Marmon, Oldsmobile, Packard, 
Pierce-Arrow, Pontiac, Plymouth, 
Reo, Rockne, Studebaker, Stutz and 
Willys-Overland. 

The research department of the 
show had to stretch a point to stage 
a@ special feature this year in which 
the “oldest car in the Midwest” was 
to be unveiled. The depression has 
taken much of the humor out of 
the “oldest” car idea. The streets 
and boulevards present a “free show” 
in this respect. Antiquated cars are 
no novelty, and it is these antiques 
that the manufacturers hope to re- 
place sooner or later with bright, 
shiny, up-to-date models. 

Special days will be featured this 
year. Today (Saturday) is Opening 
Day, and Gov. Horner of Illinois and 
Mayor Cermak of Chicago were ex- 
pected to officiate in the inaugural 
ceremonies; Sunday—Midwest Vis- 
itors’ Day; Monday—Old-Timers’ 
Day; Tuesday, Theatrical Day; Wed- 
nesday—Aviation Day; Thursday— 
Women’s Day; Friday—Sports Day; 
Saturday—Closing Day. 

The price of admission this year 
was reduced to 55 cents including 
war tax. 


SNOW HANDLERS, ATTENTION 

Washington, Jan. 28.—French au- 
thorities are seeking a specially effi- 
cient -type of snow removing ma- 
chine, according to a report received 
in the automotive division of the 
Commerce Department. A contest to 
determine the most effective machine 
will be held in the Department of 
Alpes-Maritimes in February. 


Ten Passenger Car Sales Leaders, December, 1932 


REPORTS PUBLISHED AS THEY COME IN 
Returns for today: Louisiana, Maine and Oklahoma 


In this table, 42 states and the District of Columbia 


| 


| 
i Second 





| ; 
\ 
| Third 


Comparative figures for November, 1932, will be found on Page 15 


! ‘ 



































interstate | 
(See Note | 
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States Sales! First _ Fourth | Fifth | Sixth Seventh Eighth Ninth | Tenth 
Dec., 1932 | ! | ! | 

Alabama 408/Chev 167/Ford — 123 Ply 58|Buick  11/|Austin  8|/D-WO 6 'DS-E 4:H-O-Po 3/A-Re-R_ 2)* 1 
Arkansas 52|Ford __32|/Chev _14| Ply 3/B-C-Au_ 1] ] 1 ] ] | 

Arizona 164 Ford 11 | Chev 25 | Ply 19| Dodge 12 | Buick 8\E-S 6 | Nash 4} Pont 3 | DS-Pa 2/* 1 
Cal 3535 Ford —_1129/ Ply 842|Chev _ 239 Dodge 176| Essex 129; Stude _115| Buick 1091 Rockne 104|De Soto 69) Nash 66 
Conn. 690 | Ply 166 | Ford 142 | Chev 118 Buick 52|Dodge  32{!Pontiac 28! Hupp 20|Chrsyler 19 | Essex 13 | N-Pa 12 
Delaware 142/Chev 36/Ford _35| Ply 22|Buick —_18| Pontiac 5/$ 3|C-E 2\* —_ | ou 
Florida 1185|Ford —_396|Chev _210 | Ply 209| Austin 154/B-E-Po 31|D-G 16|Ch-N-O 11/DS-R__7/Pa-Re —_6| C-M-S-Wo5 
Georgia 427|Ford — 124/Chev _121 | Ply 57|Rockne  23| Austin _20| Pontiac 15) Buick _14|D-H-Pa 7|De Soto 5|N-O 4 
Idaho 41:Chev _—*'15, Ford _—‘14|/Plym ~—‘5| Buick _2|* 1| ee L fl | 
| Wiinois 1432 Ply 372 Ford 296 ‘Chev 200; Dodge_—73 “Buick —‘51|Po-E —_—‘43 Chrysler 37. Packard 36|DS-WO 29 Nash 28 
Indiana 739 Ford _221 (Chev 165 Ply 128/Dodge 32|Essex 27 Buick 21 Stude 18 Pontiac  17De Soto 16 Olds 14 
Kansas 341Ford __146Chev 92 Ply 25,Pontiac _15/Essex 12 D-O 7B-R 6L-WO  4)Nash 3 1X ee 
Kentucky 857 Ford 258|Chev _203 ' Ply 196|Dodge _48| Essex 23 B-Au—*'19, WO 14|Pontiac 12'Rockne 10;A-Pa 8 
Louisiana 472 Ford 259 Chev _—*66.-~Ply 43| Dodge 22/ Austin 14|Pontiac  9|/B-N 8|R-S. _6|DS-E._-5|O-WO 3 
Maine 91\Ford  32|C-P 18 | Olds 5|E-R 4|D-Po_—*3| B-F-G-S_2|/DS-Pa 1) | ae 
Maryland 916;Chev 220; Plym__191/Ford _182| WO 51| Essex 44/Dodge _42'Po-S_ _—‘27| Buick, 25 Rockne 22.Chry 19 
Mass, 1365 Ford 314 | Ply 280 Chev 188) Buick 93|Essex 68 Pontiac 59| Dodge 53; Rockne 37,Nash 36, Hupp 35 
Mich. 2983; Ford —_786|Chev _ 671 | Ply 660 | Dodge 224/ Buick _141| Essex _77| Rockne 67| Pontiac _52|De Soto 33 Olds 31 
|Minn, 732! Ply ———-206/ Ford 165|Chev _138/Hupp 37; D-O-Po 22; WO 20 | E-R 15|Chrysler 14/Buick 11 |Stude ~~" 9 
|Miss'ri_ 1344 Ford 417 Chev _—294| Ply 283 Dodge _62/ Pontiac 33|De Soto 31 Buick 28| Essex. 27| WO 22/Hupp 21 
Montana 40 | Ford 19|Pontiac _6/ Chev 5 | Ply 4|Dodge —-2|*_ 1] ] ] | Re 
Nebraska 228 Ford —79/Chev _ 66! Ply 29 | WO 8(D-O 7| Pontiac 5|B-H-R__4:G-S 3| A-E 2|* na 
|Nevada_17\Chev__‘4|B-G 3|F-P 2|D-O-Po__1| Po ] oe J 

| N. Hamp. 69 Ford 22) Ply 12;Chev —-'10| Pontiac ~6/B-E 4|Dodge _-3,CH-R-S_2/G-N 1 | 

| N Jersey 2293' Ply 604'Chev 427; Ford 390 | Dodge _137/ Buick 130 Pontiac 100, Essex. 71,5-WO 43,N-O  37| Rockne 35 
| N Mexico 186' Ford 10| Chev __ 54) Ply 33;Dodge -9' Buick _—«5_ Pontiac 3 O-S The 1 [ e 
N. ¥. 2507, Ply 648: Ford ——_570|Chev _‘326| Buick 116 Dodge 102) Pont 98;Stude 70 | Essex ‘62 WO 59 | Nash 55 
N. Car. 1164|Ford _405|/Chev _306| Ply 215 |Dodge _46/Essex 42 {Austin _31| Buick _25| Pontiac 24 | Chrysler 15| Rockne 8 
N. Dakota 22 Ford 12/Chev _—‘6| P-R " ae t | 

Ohio _ 4664 Ply _1170| Ford _1092|Chev 1029 Dodge _228| Pontiac 148| Essex _136| Buick 123) De Soto 110| WO 105| Rockne 82 
Okla 641 Ford _183 | Ply 139|Chev _137| Dodge —61| Buick 30| Pontiac 19, De Soto 9) Essex 8 S-WO 7|Rockne 6 
Oregon _30%|Ford —_113'Chev _69 | Ply 48!Buick _15|Nash _—-10|Stude_ _6'CH-G _5,D-O-R4,DS-DV-R 3|E-H-L 2 
Penn. _5925| Ply _—'1606| Ford —_-1249/Chev _957| Dodge _282| Buick 277| Pontiac 2i1| Essex. 161|WO 130 ; CH-DS 121 | Olds 96 
R. Island 296 Ply 97 Ford 63 Chev 25\Buick —_—«23\Dodge _13,Essex 11\De Soto 8 CH-H-Po 6F-R 5G-N-R-S 4 
|S. Car, 414 | Ford 168 | Chev 95 | Ply 60|/ Austin 36;|B-E 8| Rockne  7|Pontiac 6 | Dodge 5 | Chry 4|Hup 3 
|S. Dakota 94| Ford 44)Chev 26] Ply 9| Pontiac 5|D-O 2\° ij | l i 
Vermont 89\Ford 30! Ply 17 Chev 13 | Essex 8| Chrysler 4! D-Po 3,Hu-wWO 2/* 1| ' 

Virginia 881/Ford 334 Ply 160|Chev _155| Pontiac 38| Essex 28; Dodge 26 | Buick  _23|WO 19|Nash —_—-12| H-R il 
Wash, $15, Ford _198 | Ply 191|Chev _14i| Dodge 49 Pont ‘27, DS-E 25 | Stude 24 B-R 23|Nash ‘16 | Chry 15 
W. Va. 584 Ply 201: Ford 161; Chev 78; Dodge —_35| Pont 22\Essex 20. Buick _—‘11| Olds 8 tt 6; A-Pa 3 
Wis. $22|Ford 215 Ply 200'Chev 140; Dodge —45!B-Po —-28' Essex. 25, Nash 22; WO 20; Rockne 15; De Sota, 12 
Utah, |", 30) Ford 13 Chev. 5| Ply), 4\* 1 | | | 
D. of Col, 565,,Ford 106, Ghev.-,, 92| P-WO' )/ 83| Pont | 36{ Dodge 29 | Buick 


10 





IIIT OO 
os Sicisiceestn-usndiiindsieseeaial 









TRUCK RAIL ACCORD 
IS STEP FORWARD 


(Continued from Page 14) 
Binford Case, ‘It is|sions for the protec- 
well established law/|tion of the public, as 
that the highways of|}recommended by the 
the state are public!Commission (para- 
property; that their|graph 82c), he is then 
primary and  pre-jentitled to a permit. 
ferred use is for pri-| 
vete purposes; and| 
that their use for| ° 
purposes of gain is| 
special and extracr-| 
dinary, which, gen-| 
erally, at least, the! 

Legislature may pro-/| 
hibit or condition as| 
it sees fit.” | 


NOTE C. MUNICIPAL RESTRIC- 
TIONS ON MOTOR VEHICLES 
(Agreed upon by both railroads and high- 


way users.) 
110. “In view of the _ principle 
herein recommended (paragraph 61) 


that highway users should pay the 


PITTSBURGH SALES 
UP; ATTENDANCE OFF 


Pittsburgh, Pa., Dec. 28.—An un- 
usually large number of sales made 
to visitors at the 1933 Pittsburgh 
automobile show during the first 
two days of the exhibit is an en- 
couraging sign of recovery in the 
automotive industry, 2ccording to 
W. N. Owings, secretary of the Pitts- 
burgh Automobile Dealers Associa- 
tion, and manager ef the show. 

During the first hour of the show, 
which opened Monday at 11 o'clock 
in the William Penn Hotel, two cars 
were sold by one exhibitor. At the 
end of the first day, over fifteen 
cars had been sold, and the sales of 
the second day were running well up 
to the record established the day 
before. 

Although attendance has fallen 
off slightiy from last year’s figures, 
Pittsturgh exhibitors consider this 
more than counterbalanced by the 
big increase in sales. 
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cost of highways of general use 
and contribute in part to the cost 
of arterial routes through cities, 
municipalities should not adopt re- 
strictions beyond those imposed by 
state laws on traffic on such arterial 
routes.” (Paragraph 55.) 


| DISSENT BY MR. 
HOOPER 
| 111. Mr. Hooper, in 
behalf of the Amer- 
ican Automobile As- 
jsociation, takes ex- 
ception to that part 
lof this section which 
jlimits state ~egula- 
jtion of municipal 
highways to those 
paid for by motor 
|vehicle funds. It is 
the contention of this 


{organization that 
uniform control is 
essential to cafe 
highway movement 
and that under no 
conditions should 


municipalities have 
the right to go be- 
yond the powers con- 
ltained in the state 
jlaws regulating the 
foperation of motor 
|vehicles. 


NOTE D. DIMENSIONAL AND | 


WEIGHT LIMITATIONS 


|} 112. The Interna- 
jtional Association of 
Milk Dealers do not 
agree to miximum 
lengths and weights 
jas low as those ad- 
{vocated by the -na- 
| jority of the highway 
users. 
| (See Appendix A.) 





Appendix A 


(Approval of Entire Code Recom- 
mended by Highway Users) 


GROSS WEIGHT, DIMENSIONS 
AND SPEED FOR VEHICLES OP- 
ERATING ON THE HIGHWAYS 
Adopted by the American Associa- 
tion of State Highway Officials in 
Convention at Washington, D. C., 
November 17, 1932, and Recom- 
mended for Adeption by All States. 

It is the opinion of the Associa- 
tion that the adoption of a uniform 
standard to goveim gross weight, 
dimensions, and speeds for motor 
vehicles operating on the highways 





is a fundamental necessity for the 
following reasons: 

(a) To establish one of the fun- 
damental prerequisites of highway 
design. 

(b) To promote efficiency in the 
interstate operation of the motor 
vehicle. 

(c) To secure safety in highway 
operation. 

(d) To remove from the high- 
ways undesirable equipment and 
operations 

(e) To stabilize on a definite basis 
the many relationships between the 
highway and the motor vehicle. 

These conclusions have been 
reached after many years of con- 
sideration on the part of the High- 
way Transport Committee of the 
Association, supplemented by pains- 
taking research by a number of the 
State Highway Departments and 
the Bureau of Fublic Roads, 

The association therefore makes 
the following recommendations to 
the proper state authorities having 
control of traffic on the highways: 

(1) Width 

No vehicle shall exceed a toial 
outside width, including any load 
thereon, of eight feet, except ve- 
hicles now in operation which, by 
reason of the substitution of pneu- 
matic tires for other types of tires, 
exceed the above limit, 

(2) Height 

No vehicle unladen or with load 
shall exceed a height of twelve feet 
six inches. 

(3) Length 

(a) No vehicle shall exceed a 
length of thirty-five feet extreme 
over-all dimension, inclusive of 
front and rear bumpers. 

(b) Combinations of vehicles shall 
consist of not more than two units, 
and, when so combined, shall not 
exceed a total length of forty-five 
feet. 

(c) The truck tractor and semi- 
trailer shall be construed to be one 
vehicle for the purpose of determin- 
ing lengths. 

(d) For occasional movements of 


5 


1 


materials or objects of dimensions | wheel and axle loads may be re- 


which exceed the limits herein pro- | stricted by the State Highway De- 


vided, a special permit shall be re- 
quired. ‘ 
(4) Speed 
(a) Minimum speed, No motor 


vehicle shall be unnecessarily driven 
at such slow speed as to inmepe 
or block the normal and reasonable 
movement of traffic, except when 
reduced speed is necessary for safe 
operation or when a vehicle or a 
combination of vehicles is neces- 
sarily, or in compliance with law, 
proceeding at reduced speed. 

(b) Maximum speed. No bus or 
truck shall be operated at a speed 
greater than forty-five miles per 
hour, Passenger automobiles may 
be operated at such speeds as shall 
be consistent at all times with 
safety and the proper use of the 
roads. 

(c) Vehicles equipped with solid 
rubber or cushion tires shall be 
operated at a speed not in excess 
of ten miles per hour. 


(5) Axle Load 

(a) The wheels of all vehicles, in- 
cluding trailers, except those oper- 
ated at ten miles per hour or less, 
shall be equipped with pneumatic 
tires, 

(b) No wheel equipped with high 
pressure, pneumatic, solid rubber or 
cushion tires shall carry a load in 
excess of 8,000 pounds, or any axle 
load in excess of 16,000 pounds, 

Research indicates that low-pres- 
sure pneumatic tires can carry 
9,000 pounds per wheel without in- 
creasing pavement slab stresses. 

An axle load shall be defined as 
the total load on all wheels whose 
centers may be included between 
two parallel transverse’ vertical 
planes 40 inches apart. 

(c) These limitations are recom- 
mended for all main rural and inter- 
city roads, but should not be con- 
strued as inhibiting heavier axle 
loads in metropolitan areas if any 
state desires. 

(ad) These weight specifications for 
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Comparative figures for December, 1932, will be found on Page 14 



























































































































































States Sales | First | Second | Third | Fourth Fifth ( Sixth | Seventh | Eighth | Ninth Tenth 
Nov., 1932 |! | \ | | | | | | 

Alabama 676 | Chev 233 | Ford 206 Ply 83 | Austin 39 | Dodge 17;Po-WO 12! Buick 11 |CH-E 10 | Rockne 8 | DS-O 7 
Arkansas 293; Ford 137|Chev.108!Ply + +18|Dodge 6|E-O  3jt °° &#.2j;*  °® Jf ~~ ; 

Arizona 164/Ford 73 Chev _‘34 Ply i4 B-E ¢:O-R-S 5|D-Po  4|De Vaux 2'* een - 
Cal 4028 | Ford 1426 | Ply 596 Chev 470 Buick 178 Rockne 151|Dodge 145 Stude  144'’Essex 137|De Soto 106 Pontiac 105 
Conn.  837|Ford 166 | Ply 157| Chev 154. Pontiac 52| Buick  48\Essex  32|De Soto 28| Dodge 26 Nash 17,0-Po 16 
Delaware 118 | Ford 46 | Chev 26 | Ply 18/ Chrysler 5|B-Po 4| Packard 3/0-S 2|* 1} 7 

Florida 755 | Ford 273|Chev 160) Austin 109) Ply 58| Pontiac 29|B-D-E 18! Olds 12|Graham 9/Packard 8|Ch-DS 7 
Georgia 685 | Ford 266|Chev  158|Ply 87, Austin 30 | Buick 18 {Rockne 16 |E-Po 15|Dodge  13)\Chrysler 9/|Pa-S 8 
Idaho ‘110 Chev 36 | Ford 35 | Plym 16 ; Pont 7 | Buick 3.DS-N-O 2/* 1/ Nl 

lilinois 1804 Ford 540| Chev 330. Ply 231 | Pont 90 | Essex 56 Buick 51 | Stude 48: DS-N 43 D-PA 41'Rockne 37 
Indiana 854 Ford 285'Chev 177 Ply 73 Pontiac 43 Essex 36 WO 32 Buick 26 Rockne 25 Olds 24Dodge—21 
Kansas 1779 Ford 278'Chev 214'Ply 53 Essex 45 Pontiac 40WO 24Rockne 23 Buick 16 Stude 13 Olds” 12 
Kentucky 606 | Ford 212 | Chev 124 | Ply 104| Essex 20, Rockne 19 Pontiac 16|Austin  15!Chrysler 14'!B-D 12. DS-wo 11 
Louisiana 609 | Ford 307;Chev 130 | Ply 42 Austin. 20 Dodge 18 Pontiac 12;O-R 11 Nash 9; Stude  8)Buick  § 7 
Maine 224 | Ford 66 | Chev 58 | Ply 24 E-Po 13 Buick 9|Rockne 7! Nash §|C-G-s 4\ttt 2\* 1 
Maryland 636 Ford 2i1|Chey 114! Plym 91\ Pont 26.Essex 25|Buick  24!Rockne 20.DS-D 14 Chry 13 Stude 12 
Mass. 2160|;Ford 595 | Ply 340| Chev 311 | Pontiac 109| Essex 107'Buick 86 | Nash 72; Dodge 70, Rockne 58, Chrysler 55 
Mich. 1560;Ford 562 | Ply 295; Chev 238! Pontiac 63 | Essex 54| Dodge 371 Olds 35 | B-R 34 Chrysler 28;DS-G~—2 
Minn. 687|Ford  217|Chev 168) Ply 54' Pontiac 43|Buick 26/| Olds 24; Hupp 23/DS-Pa 15 Rockne 14 {| Stude 13 
Miss'ri 1403; Ford 442 Chev 344 | Ply 209' Pontiac 71|Buick 44;D-O 28|CH-DS 27/|Essex 22|R-S 21 | Hupp 18 
Montana 84 | Ford 26-; Chev 23;Pontiac 10/Ply — 6 | Buick 4|0-WO  3\,CH-DS' 2/{* 1} ‘tt 
Nebraska 380 Ford  142'Chev 116) Ply 41| Pontiac 13 Olds 11 | Buick 9| Wo 3|Rockne 6 \Graham 5 )|CH-D-E-S4 
Nevada 36 Chev 12 | Ford 9\B-O-S. 3'* 1| l 1 | | ! 

N. Hamp. 201 | Ford 67 Chev 44 | Ply 27 Pontiac 9 | Essex 8| B-R-S 617 4 Dodge —_— 

N Jersey 1673 Ford 415) Ply 319 | Chev 192: Buick  95| Pontiac 93 | Essex 55 Stude 51 | CH-DS-WO 42| Rockne 41/D-O 37 
N Mexico 159 Ford 74 Chev 42 | Ply 10 | Buick 9|Pontiac 7 Dodge 4 | Olds 3|/E-S 3is “14 

N. ¥. 5439 Ford 1306 Ply 840.Chev. 651. Stude 302 Buick 287 | Pont 243 | Essex 179 , Olds 173|Dodge 170 WO 129 
N. Car. 912) Ford 446\Chev 184) Ply 85. Austin 37!Pontiac 29 | Essex 26| Dodge 22 / Buick 20:CH-R  11{Olds 7 
N.Dak., 114| Ford 52 Chev 33 Ply 7 Pont 61 Wo 5|Graham 4 Olds 2;* 1! i 

Ohio ‘2276 | Ford 710 ; Ply 405;Chev 362: Pontiac 119; Essex 73|wo 61|De Sots 59|/Dodge 55 / Buick 49|Rockne 47 
Okla 1014, Ford 383|Chev 266 | Ply 132 Pontiac 61| Dodge 36 Buick 22/0-R 16 Stude 15 Ch-DS 11> WO ‘10 
Oregon 331 | Ford 121 | Chev 75 ; Ply 58 | Buick 14!Pontiac 13'De Soto 8/ Olds 7 Dodge 5'CH-E-N 4/A-S 3 
Penn. 3724\Ford  991'Chev 623 Ply 523 Pontiac 194| Buick 173'Essex 149|WO 126) Chrysler 118 | Olds 113| Dodge 108 
R Island 368Ford 84Ply 82Chev 57 Pontiac 21Essex 20 Buick 15 De Soto. 12Chrysler  11.Dodge 9O0lds —7 
S Car 386\Ford 168 | Chev 89) Austin. 41)Ply 25] Essex 11] Pontiac 9|Dodge 8|Buick © 7|De Soto 6|Olds 5 
S. Dak. 145|Ford 54|Chev . 42, Ply 13, Dodge 7: Pontiac 6/|O-R 5 ‘Chrysler 4/B-DS 3:Au-E-S if  .}”© 
Wash. 415 ‘Ford 107! Ply 89; Chev 69|Buick 19 Stude  14/Pont  13'Olds  12,Ch-E  11/N-R  9.DS-D-Pa 17 
Vermont 155 Ford 54/Chev  29| Ply 19 | O-Po 9, Essex 8 | Buick 6 | Dodge 4\Ch-S 3iIN-R 2|* °° &©22 
Virginia 1096 Ford 514| Chev _268|Ply _91| Pontiac 48|Essex 36/Buick 19|De Soto 17|/WO 16;Dodge 15|CH-H 10 
‘Vv. Va. 367 Ford 154 | Chev 59 | Ply 33°’ Pont 21. Chrysler 13 Essex 12 Dodge 10) R-Wo 9 Oljds 8|DeSoto 7 
Wis. 989 Ford 287 |Chev 195|Ply 118 Pont 69 Olds 33 Essex. 32,WO  27\Buick  26,D-N 24|)Stude 23 
Utah 120 | Chev 31, Ford 29 Ply 12 | B-Po 9 | Essex 8|DS-D 4;Hu-N 3/G-Pa «2 L-R-S-WO1, aot 
D. of Col. 534 ! Ford 198 : Chev 62; Pontiac 50! Plym 47 | Essex 21 | B-H 18! Olds 13 | Packard 12'DS-D 11!Rockne 9 


S—Studebaker, WK—Willys-Knight, 
and Wi!lys-Overland. 


t—Chrysler, De Soto, Graham, Nash and Willys -Overland. 


Hudson, Oldsmobile .and .Willys-Ove 


KEY TO ABBREVIATIONS AND SYMBOLS 


A—Auburn, Au—Austin, B—Buick, C—Cadillac, Ch—Chrysler, DV—De Vaux, DS—De Soto, D—Dodge, E—Essex, F—Franklin, G—Graham 
H—Hupmobile, Hu-—-Hudson, LS—La Salle, L—Lincoln, N—Nash, O—Oldsmobile, Pa—Packard, P—Plymouth, Po—Pontiac, Re—Reo, R—Rockne, 


WO—Willys-Overland. ‘*All cars in 


*_Buick, Cadillac, De Soto, Dodge, Graham and Pontiac. 


rland. tiCprysler, De Soto, Graham, 


bile and Packard. X-All cars in this position registered two, 





this position registered only one. 


Nash, Rockne, Willys+Overland. 


**Buick, Dodge, Hudson, Studebaker 

***Buick, Dodge, Hudson, Nash, Studebaker and eve; overans 
tBuick, De Soto, Nash, Pontiac, Reo, Rockne and Austin.’ §De Soo, Dodge, Franklih. 
$Chrysler,! Hupmobile, 


Nash; ‘Oldshiv- 





partment for a reasonable period 
where road sub-grades are materi- 
ally weakened from thawing after 
|deep frost, or from a continued 


| saturated condition of the soil, 


(6) Gross Weights 

Subject to the limitation imposed 
by the recommended axle loads, no 
vehicle shall be operated whose total 
gross weight, with load, exceeds that 
given by the formula W=c(L plus 
40) where: 

W=total gross weight, with load, 
in pounds; 

c=a co-efficient to be determined 
by the individual states; 

L=the distance between the first 
and last axles of a vehicle or com- 
bination of vehicles, in feet. 
| A value of 700 is recommended 
for “c” as the lowest which should 
be imposed, but this should not be 
construed as inhibiting greater 
values, 

Note—This gross weight recom- 
mendation is particularly applicable 
to bridges, since axle leads and 
length limitations are determinative 
in their practical application. 





2,000 B-O-P DEAL 
AT MONDAY LUNCHEON 


(Continued from Page 1) 





Grant, vice-president of General 
Motors in charge of sales. 

One of the most distinguished ar- 
rays of General Motors officials ever 
assembled in this or any other city 
will attend this monster B-O-P 
luncheon. Alfred P. Sloan, Jr., 
president of General Motors, will at- 
tend and occupy an important place 
at the speaker’s table, along with 
Charles F. Kettering and I. M. Reu- 
ter of the parent corporation. The 
Buick - Oldsmobile - Pontiac execu- 
tives here for the Juncheon meeting 
also include William A. Blees, gen- 
eral sales manager; Courtney John- 
son, assistant general sales manager; 
W. F. Hufstader, Buick sales mana- 
ger; R. M. W. Shaw, Oldsmobile 
sales manager; R. K. White, Poncac 
sales manager; D. U. Bathrick, 1e- 
gional manager; H. A. Trevellyan, 
zone manager; Curtis C. Le Wald, 
Buick advertising manager; V. C. 
Havens, Oldsmobile advertising 
manager; R. H. White, Pontiac ad- 
vertising manager; W. R. Huber, 
sales promotion manager; G. R. 
Browder, manager of dual dealer 
activity; A. H, Bartsch, parts and 
service manager, and M. J. O’Connor, 
business management manager. 


NEW FORD DELAYED 
AT LEAST A WEEK 


(Centinued from Page 1) 


Michigan Avenue, for a special] show- 
jing of its new models. The windows 
of Ford dealer establishments all 
over the city had been covered with 
whitewash and carried signs asking 
the public to wait for something 
startling. The stage was set for a 
smashing debut for the new Ford 
cars. 

Then on the eve of “der tag” the 
whole plan was changed. There will 
be no Ford show in the armory and 
apparently the amnouncement has 
been put off indefinitely. Reports 
say that the public revelation of the 
details of the new car or cars will be 
made next Saturday. but there is 
no official confirmation of the re- 
port. At any rate the automotive 
displays at the Coliseum and in the 
various hotels will not have the 
competiticn of the new Ford models 
during national show week. 





I. H. C. HEADQUARTERS 
AT 606'S. MICHIGAN AVE. 


Chieago, Jan. 28.—Headquartiers 
| for the International Harvester Com- 
pany during the Chicago Show have 
been established at 606 South Mich- 
|igan Ave. W. F. McAfee is repre- 
senting the company there. 


UP “DOWN-UNDER” 
Washington, Jan. 28.—A generally 
upward movement in Australian 
business manifested since the begin- 
ning of the year, has included im- 
proved sales of both new and second- 
hand cars. 





' CLASSIFIED » ADVERTISEMENTS 
if’. IN. THE’AUTOMOTIVE DAINY 
RESULTS 
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Photographic reproduction 
of cross-cut of Centrifuse 
Brake Drum, showing iron 
surface lining inside the 
lighter steel section of 
foundation ring and special: 
ly shaped drum back. 


These manufacturers know that only with Centrifuse can 
they obtain the four great essentials in brake performance — 
long life of the entire braking equipment—freedom 
from frequent adjustments — soft, velvety action 
with elimination of fade-out and chatter — free- 
dom from distortion and destructive scoring. 


These important performance features are possible only 
with Centrifuse Brake Drums, and are brought about by the 
following detailed advantages : 


Alloy electric iron braking surface, for long life 
Ample mass for heat absorption at braking surface 
Rapid heat dissipation 

Steel supporting ring and back for strength 
Drum back - light- strong - scientifically designed 
{ron surface contact for soft, yet sure braking 
Elimination ot destructive scoring 

Elimination ot distortion and brake chatter 
Freedom trom steel pick-up by lining 
Adaptability to any commercial brake living 
Freedom trom trequent adjustments 


Drums designed specially for car on which mounted 


MOTOR 


AUTOMOTIVE DAILY NEWS, MONDAY, JANUARY 30, 1933 


CENTRIFUSE 


Brake Drums 
For 1933 


They agree with our assertion that Centrifuse is the most important 
brake development since the introduction of four-wheel brakes 


















From ‘their own experience these fourteen manufacturers 
know that Centrifuse Drums do insure safe action, soft action 
and sure action, with many times longer service life. 


Complete information on Centrifuse Brake Drum construction 
and operation is available to every manufacturer who desires it, 


a 8 c Db 


A—Ordinary pressed-steel 
drum, new, not yet distorted 
by braking pressure and heat. 


8—Pressed steel drum, bell- 
mouthed; part of drum no 
longer in contact with lining 


LANSING, MICHIGAN 


Manufacturers of Demountable Wood, Steel and Wire Wheels. . 


¢—Barrel-shaped distortion of 
pressed steel drum, due to un- 
equal heat distribution, 


o—Centrifuse Brake Drum, 
always in full contact with 
brake lining, even after long 
and hard use, 


WHEEL CORPORATION 


. Forged Spoketeel Truck, Bus and Trailer 


Wheels .. . Indusirial Stampings . . . Sole Producers of Centrifuse Brake Urums 








